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Navigating the Private Equity Fund 
Terms Space

Private equity fund terms and conditions 
are an important aspect of fund agreements 
between GPs and LPs. It is essential that the 
interests between the two parties in this area 
are closely aligned to ensure a harmonious 
and positive working relationship during the 
lifetime of the fund, and potentially thereafter 
in the form of re-ups or positive sentiment 
within the investor community. Should 
this sensitive area be neglected and fund 
terms and conditions favour either the GP 
or LP, problems may be compounded and 
over the longer term, parties can lose out 
economically. Fundamentally, it is important 
for GPs to be appropriately remunerated 
and incentivized for good performance while 
LPs have the right to guarantee clauses that 
protect their capital and to ensure that they 
are getting a fair deal on their investments.

For GPs, adopting the most appropriate 
fund terms and conditions is no easy task. 
For one, it is well known that the opaque 
and confi dential nature of private equity 
investments means that fees are rarely 
disclosed to those outside the fund, and 
as such, it is diffi cult to benchmark fund 
terms and conditions against other GPs and 
competitors throughout the wider industry. 
Moreover, LPs may have a perceived idea of 
fund terms industry benchmarks which may 

not be in line with what GPs are offering, 
or perhaps the increase in LP negotiating 
power in this area is something that GPs do 
not fully understand. Without solid evidence 
or awareness of current sentiment, this may 
cause investors to question the fund terms 
that they are being offered by GPs, or even 
decide against investing in a fund due to 
the proposed terms and conditions, which 
91% of investors surveyed by Preqin claim 
to have done on a frequent or occasional 
basis.

The 2015 Preqin Private Equity Fund 
Terms Advisor is here to help. In its 10th 
iteration, the Fund Terms Advisor compiles 
data from our current databases, historical 
datasets and LP and GP surveys to provide 
comprehensive and accurate insight into 
the private equity fund terms universe. 
Using fund terms for over 4,500 funds with 
terms data, Preqin’s Fund Terms Advisor 
is the market-leading source of data and 
intelligence in this area.

Alignment of Interests between GPs 
and LPs Is Improving

A recent Preqin study shows that 70% 
of private equity investors reported that 
the interests of GPs and LPs are properly 
aligned, an increase from the 63% and 67% 
of investors that thought the same in 2014 
and 2013 respectively (Fig. 1.1). This is 
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encouraging news, considering the debate 
surrounding fees and the transparency of 
private equity fi rms, and CalPERS’ recent 
appearance in the fi nancial press at the 
forefront of this issue. The largest US 
public pension fund reported that fees paid 
to private equity fi rms were not explicitly 
disclosed or accounted for, but this does not 
look to have harmed GP/LP relations among 
the investor community. 
 
Furthermore, Preqin data shows that 47% of 
LPs are looking to increase their number of 
GP relationships over the next two years, as 
shown in Fig. 1.2. This is an eight percentage 
point increase on those that Preqin spoke 
to last year, illustrating the opportunities 
available to GPs to acquire new relationships 
with LPs looking for additional private equity 
investments. As fund terms remain a top 
concern among the LP community in relation 
to better alignment of interests between 
partners (Fig. 1.3), it is imperative that GPs 
make the effort to ensure that their fund 
terms and conditions are favourable to LPs 
so as to attract quality institutional capital in 
a competitive fundraising environment. For 
more information on LP attitudes towards 
fund terms and conditions, please see 
Chapter 6. 
 
Outside fi nancial clauses, Preqin data 
shows that GPs are offering other ways 
to meaningfully align interests between 
themselves and their investors, such as key-
man clauses, no-fault divorce clauses and LP 
advisory committees, among others. Preqin 
data shows that a signifi cant proportion 
(77%) of direct private equity funds (raising 
or closed with a 2014 or 2015 vintage) have a 

key-man clause, showing GPs’ commitment 
to offer non-fi nancial clauses to LPs to better 
their fund agreements. Moreover, such 
key-man clauses and other non-fi nancial 
clauses are offered on various levels or 
activated after certain thresholds, indicative 
of the complex and sophisticated terms and 
conditions that LPs are expecting. For more 
information on non-fi nancial clauses, please 
see Chapter 10: Governance.  

However, Despite Improvement, Areas 
of Contention Still Exist

Although it would appear that the alignment 
of interests between GPs and LPs has 
notably improved, 30% of LPs reported 
that interests between GPs and LPs are 
not properly aligned. Fig. 1.3 shows where 
alignment between GPs and LPs can be 
further improved from the perspective of the 
LP. The largest proportion (40%) told us that 
management fees are an area that could 
infl uence the relationship and is in need of 
improvement. However, this proportion is a 
reduction on recent years: 54% and 59% of 
investors thought the same in 2014 and 2013 
respectively, indicating that progress looks 
to have been made in terms of management 
fees in favour of the investor. Chapter 8 
gives an insight into the management fees 
of the industry using actual fund terms data 
broken down by peer group, vintage year 
and strategies, and the key determents that 
arguably form the biggest area of contention 
between GP and LP interests. 
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Fig. 1.3: Areas in Which LPs Believe LP and GP Alignment Can Be Improved
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Accessing Private Equity Funds through 
Non-Traditional Offerings Is Gaining 
Traction

New to this edition, the 2015 Preqin Private 
Equity Fund Terms Advisor explores non-
traditional avenues through private equity 
and the terms and conditions that surround 
these areas. Preqin data shows that the 
terms and conditions pertaining to separate 
accounts and co-investments offered by 
GPs are notably different to those of their 
traditional commingled counterparts, 
refl ective of the unique and diverse 
characteristics of such offerings. Indeed, 
the growing appetite for alternative routes to 
private equity could threaten the traditional, 
commingled fund structure, forcing GPs 
to consider adapting and changing their 
offerings in the evolving fundraising 
environment to better meet the needs of 
LPs.  

Fig. 1.4 shows that 48% of private equity 
separate accounts use the traditional 20% 
carry rate fi gure, compared to 85% of 
traditional commingled funds that employ 
this rate. This suggests that GPs largely 
do not appear to adhere to the industry 
standard of a 20% carry rate when managing 
separate accounts. The extra administrative 
efforts and resources on the GP side that are 
used to run separate accounts mean that it 
is more common to see the larger investors 
with bigger ticket sizes accessing private 
equity strategies in this way. For this reason, 
GPs are more willing to negotiate fees to 
secure the backing of a large institutional 
investor, which may not necessarily be in 
line with the perceived standard 20% carry 

rate. For more information on separate 
accounts, please see Chapter 4. 
 
Furthermore, Preqin spoke to 300 private 
equity GPs from around the world about their 
experiences and attitudes towards offering 
co-investments; the majority (69%) of GPs 
reported that they offered co-investment 
rights to LPs. Co-investments are typically 
passive, non-controlling investments, a 
provision of separate equity not subject to 
fees (or at least subject to reduced fees). They 
also offer LPs the possibility of discounts on 
existing fees within the fund. The attraction 
of co-investments is not lost on investors, 
with many looking to take advantage of 
the benefi ts of investing this way. Indeed, 
while private equity co-investments have 
long been a part of the industry, the US 
Securities and Exchange Commission 
(SEC) has recently taken steps to securitize 
private equity co-investment practices and 
activities to provide a regulatory and uniform 
stance across the industry, illustrating 
the prominence of this investing method. 
Eighty-four percent of GPs that spoke to 
Preqin look to offer co-investment rights 
to build stronger relationships with LPs. 
Moreover, Fig. 1.5 shows that nearly half 
(48%) of GPs surveyed remove the carry 
rate for LP co-investments compared with 
LP fund commitments, showing the benefi t 
of investing alongside GPs in portfolio 
companies. For more information on co-
investments, please see Chapter 5.  

The 2015 Preqin Private Equity Fund 
Terms Advisor 

Private equity fund terms and conditions 
remain a fundamental aspect of both the 
fund agreements and the relationship 
between GPs and LPs. Striking the 
right balance between incentivizing and 
rewarding good performance of GPs 
and ensuring that LPs are not being 
overcharged on their investments is diffi cult 
without being suffi ciently informed of the 
wider industry trends and sentiments. 
Preqin data in the 2015 Fund Terms Advisor 
shows that investors have increased their 
leverage over fund terms (particularly in the 
case of large LP commitments, investments 
before fi rst close, non-economic clauses 
etc.) and their negotiating power has grown 

signifi cantly as GPs are eager to secure 
institutional capital in the competitive 
fundraising environment. While there are 
many GPs that offer compelling fund terms 
to LPs, those that do not fully understand 
the wider industry trends and investor 
sentiment regarding fund terms are in 
danger of deterring potential investors from 
investing or even harming relationships with 
LPs further down the line.
 
The 2015 Preqin Private Equity Fund 
Terms Advisor focuses its analysis on 
the very latest fund terms and conditions 
information collected by Preqin. Preqin 
goes to great lengths in order to capture as 
much up-to-date, relevant data as possible, 
and provides the best source of data for 
industry professionals looking for the 
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latest information; we track fund terms and 
conditions data for over 4,500 private equity 
funds and have conducted exclusive surveys 
with LPs and GPs from around the world. 
This edition provides readers with the actual 
terms employed by individual vehicles, 
as well as benchmark terms. Individual 
fund listings, on an anonymous basis, are 
provided for more than 2,500 private equity 
funds of different strategies, vintages, 
geographies and sizes. All major fund types 
are featured in the Fund Terms Advisor, 
with buyout, venture capital, real estate, 
fund of funds, distressed private equity, 
secondaries, mezzanine, infrastructure and 
natural resources funds all covered. 

Other key features of this year’s Fund Terms 
Advisor include listings of over 1,600 named 
funds showing the net costs incurred by LPs 
annually. (This summary of information on 
total costs is obtained through Freedom of 
Information requests to public pension funds 
in the US and the UK, unlike the detailed 
listings of fund terms.) The publication also 
contains a listing of some of the most active 
law fi rms in private equity fund formation, 
including sample assignments. We hope 
that you fi nd the 2015 Preqin Private 
Equity Fund Terms Advisor to be a valuable 
reference guide, and as ever we welcome 
any feedback and comments that you may 
have for future editions.



The 2015 Preqin Private Equity Fund Terms Advisor
A comprehensive guide to private equity fund terms and conditions
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3. Data Sources

As in previous editions of the Preqin Private 
Equity Fund Terms Advisor, the 2015 edition 
has drawn upon three main sources of data:

1. Fund Terms Documentation

Preqin has access to fund terms 
documentation for over 4,500 separate 
private equity funds of all types, sizes and 
geographic focuses. Anonymous listings 
are available for more than 2,500 funds in 
Chapter 13, as well as on our Fund Terms 
Online module (www.preqin.com/fta). 
Furthermore, accredited investors signed-
up to our complimentary Preqin Investor 
Network (PIN) service can access fund terms 
benchmarks and fund-specifi c fund terms 
data supplied directly by fund managers 
and placement agents. This level of data 
coverage represents a signifi cant increase 
from 2014 (approximately 3,900 funds) and 
2013 (approximately 2,600 funds).

The funds included in this edition are 
spread across a range of vintage years in 
order to facilitate analysis of trends, with 
17% of these funds represented by those 
vehicles that are raising capital, or that have 
closed in most recent vintage years (2014 
and 2015). Fig. 3.1 and Fig. 3.2 show a 
breakdown of funds by type and vintage 
year, with Fig. 3.1 displaying the number of 
funds and Fig. 3.2 showing the aggregate 
value of funds. Fig. 3.3 shows a breakdown 

by GP location for the most recent funds 
(those that have held a fi nal close and have 
a vintage of 2014 or 2015 and those still 
currently fundraising). These funds provide 
a representative sample of the entire private 
equity industry, encompassing all fund types 
and geographic regions (by GP location). 
North America-based funds represent the 
largest proportion of funds (55%), with 
Europe-based funds accounting for 24% 
and Asia-based funds 13% of the sample. 
The total value of funds in the most recently 
closed and raising sample is approximately 
$483bn, a signifi cant level that has allowed 
us to map terms and identify trends with a 
great degree of accuracy.  
 
The information collected for these funds 
extends to all the key economic and non-
economic terms governing the operation 
of the funds – i.e. not simply fees, carry 
and the treatment of other costs, but also 
important factors such as the operation 
of key-man provisions, no-fault divorce 
clauses, advisory committees, GP 
commitments to the fund and minimum LP 
commitments, among others. In the case of 
the economic terms, we were able to delve 
into the important details that can make all 
the difference to both GPs and LPs. In the 
case of management fees, for example, this 
includes how the fees vary during the entire 
life of the fund, and not just the headline rate 
during the investment period. 
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As in previous editions of the Preqin Private 
Equity Fund Terms Advisor, the 2015 edition 
has drawn upon three main sources of data:

1. Fund Terms Documentation

Preqin has access to fund terms 
documentation for over 4,500 separate 
private equity funds of all types, sizes and 
geographic focuses. Anonymous listings 
are available for more than 2,500 funds in 
Chapter 13, as well as on our Fund Terms 
Online module (www.preqin.com/fta). 
Furthermore, accredited investors signed-
up to our complimentary Preqin Investor 
Network (PIN) service can access fund terms 
benchmarks and fund-specifi c fund terms 
data supplied directly by fund managers 
and placement agents. This level of data 
coverage represents a signifi cant increase 
from 2014 (approximately 3,900 funds) and 
2013 (approximately 2,600 funds).

The funds included in this edition are 
spread across a range of vintage years in 
order to facilitate analysis of trends, with 
17% of these funds represented by those 
vehicles that are raising capital, or that have 
closed in most recent vintage years (2014 
and 2015). Fig. 3.1 and Fig. 3.2 show a 
breakdown of funds by type and vintage 
year, with Fig. 3.1 displaying the number of 
funds and Fig. 3.2 showing the aggregate 
value of funds. Fig. 3.3 shows a breakdown 
by GP location for the most recent funds 
(those that have held a fi nal close and have 
a vintage of 2014 or 2015 and those still 
currently fundraising). These funds provide 
a representative sample of the entire private 
equity industry, encompassing all fund types 

and geographic regions (by GP location). 
North America-based funds represent the 
largest proportion of funds (55%), with 
Europe-based funds accounting for 24% 
and Asia-based funds 13% of the sample. 
The total value of funds in the most recently 
closed and raising sample is approximately 
$483bn, a signifi cant level that has allowed 
us to map terms and identify trends with a 
great degree of accuracy.  
 
The information collected for these funds 
extends to all the key economic and non-
economic terms governing the operation 
of the funds – i.e. not simply fees, carry 
and the treatment of other costs, but also 
important factors such as the operation 
of key-man provisions, no-fault divorce 
clauses, advisory committees, GP 
commitments to the fund and minimum LP 
commitments, among others. In the case of 
the economic terms, we were able to delve 
into the important details that can make all 
the difference to both GPs and LPs. In the 
case of management fees, for example, this 
includes how the fees vary during the entire 
life of the fund, and not just the headline rate 
during the investment period. 
This detailed information was provided 
to us in confi dence, on the understanding 
that it would be used for the purposes of 
establishing benchmarks and trends, but 
that the individual details of each fund’s 
terms would not be disclosed on a named 
basis, and neither would the identity of the 
funds taking part in the survey. We are very 
grateful to the many GPs and placement 
agents that have shared information with us 
in this way. The information that they have 
provided has been used in our analysis of 

patterns across fund types and sizes, trends 
over time and benchmarks for typical fee 
arrangements. 

We have, however, provided a listing of 
these funds in a suitably disguised format 
(including fund sizes given as a range rather 
than as a specifi c amount), so that users 
can see the variability of terms within each 
category of funds. 

2. Freedom of Information Act (FOIA) 
Information on Fees and Costs

Legislation in several jurisdictions specifi es 
that the total amount paid in fees and costs 
by public LPs on their private equity fund 
investments is available through FOIA, 
even though the partnership agreements 

themselves are exempt from disclosure. 
This information has benefi ts and 
drawbacks as compared with the detailed 
terms information gathered in confi dence 
above. The obvious drawback is that it 
only covers fees and expenses, and does 
not reveal anything about either the carry 
arrangements or the many non-economic 
terms of the partnership. Conversely, a 
signifi cant advantage of the dataset is that 
it shows the net effect of the partnership 
terms in the actual fees and costs incurred 
by the LP. In other words, instead of giving a 
complex set of rules for how fees are to be 
calculated, and the way in which other costs 
are to be credited against fees, the FOIA data 
gives a simple fi nancial statistic: the total net 
fees incurred over the period. This provides 
a useful check on the information derived 
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4. Separate Accounts

Separate accounts act as an opportunity for 
LPs to diversify and signifi cantly increase 
their exposure to private equity, while 
gaining access to a series of economic and 
non-fi nancial benefi ts through a bespoke 
managed account. Similarly, GPs can 
benefi t from separate accounts, for example 
by allowing them to further develop a track 
record in a particular region, industry sector 
or investment strategy. Crucially, separate 
account vehicles provide a platform for the 
creation of long-term, mutually benefi cial 
LP-GP relationships.

LP Attitudes to Separate Accounts

LPs have recognized the appeal of setting up 
separate accounts with GPs as an attractive 
alternative to investing in commingled 
funds. Additionally, as dry powder levels 
continue to increase and upward pressure 
is applied on valuations and pricing, LPs 
are continually looking for ways in which to 
exercise greater control over their private 
equity investments. Preqin’s latest survey 
of over 100 institutional investors shows 
that just over a fi fth (21%) of all investors 
currently invest, or have previously invested, 
in separate accounts with GPs. Of this 
sample of institutional investors worldwide, 
48% stated that separate accounts will be 
a permanent feature in their investment 
portfolios, with just 22% not planning to 

include separate accounts in their private 
equity portfolios going forward (Fig. 4.1). 

Carried Interest

Preqin’s data on separate account fund terms 
shows that fees do seem to be, on average, 
slightly lower for separate accounts than for 
traditional fund arrangements. As shown in 
Fig. 4.2, the level of carried interest used 
by separate accounts is more dispersed 
than for traditional funds, with only 48% of 
separate accounts using the traditional 20% 
fi gure as their carry rate, compared to 85% 
of standard commingled funds, as seen in 
Chapter 9. Fig. 4.2 also shows that 10% 
of separate account vehicles use a carried 
interest rate of less than 10%, with over 
a third of funds employing either 10% or 
15% carried interest rates on their separate 
accounts. While a carry rate of 20% is used 
by the largest proportion of conventional 
commingled private equity funds, the 
data shows that 48% of separate account 
mandates have carry rate of less than 20%. 
In comparison, just 10% of commingled 
private equity funds employ a carry rate of 
less than 20%. As each separate account 
mandate is managed on behalf of one large 
institutional investor, the LP has somewhat 
more negotiating ability than in a commingled 
vehicle. The GP will be keen to accept a 
large sum from a prominent investor, and 
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11. Fund Formation and Costs

This section analyzes some of the key 
terms and conditions associated with the 
establishment of a private equity fund and 
the period before it reaches a fi nal close, 
the basis on which limited partners can be 
accepted into the fund, as well as the level of 
the GP’s own commitment to the fund.

Time Limit on Final Close

Many GP and LP partnership agreements 
include a time limit on how long after the fi rst 
close, or when the fund starts investing, that 
the fund can remain fundraising and be open 
to new investors. As shown in Fig. 11.1, the 
most common time limit stated is 12 months 
after fi rst close, with 59% of funds with a 
2014 or 2015 vintage, or those yet to start 
investing as of July 2015, using this length 
of time, while 21% of funds use more than 
a year. The remaining 20% of funds actually 
use a limit of less than 12 months between 
closes. It is worth noting that this limit can, in 
many cases, be extended with the consent 
of the LPs in the fund. 

Interest Rate Payable by LPs Joining  
Fund after First Close

In order to ensure that LPs joining the fund 
prior to the fi rst close are not disadvantaged, 
LPs investing after the fi rst close are 
usually liable to pay a rate of interest on the 
contributions they need to make to catch up 

proportionally to existing LPs’ contributions. 
A breakdown of the rates used by recent 
private equity funds for LPs joining the 
fund after the fi rst close is shown in Fig. 
11.2. An 8.0% interest rate charge payable 
on contributions made by LPs joining after 
fi rst close is the most common rate used, 
employed by 21% of the sample analyzed, 
ahead of 17% that utilize a reference rate. 
The reference rates most often stated 
by GPs are the prime rate, LIBOR and 
EURIBOR.

GP Commitments 

It is standard practice for the GP managing 
a private equity fund to also make a fi nancial 
commitment to the vehicle on the same 
basis as the regular LPs in the fund, also 
known as ‘skin in the game’. This is seen 
as an important driver in the alignment of 
interests between GPs and LPs. Historically, 
the benchmark for GP commitments has 
been 1.00% of the total fund size, and as 
Fig. 11.3 shows, 1.00-1.99% of the total 
fund size is the most common level for GP 
commitments for funds with a 2014 or 2015 
vintage, or those yet to begin investing 
as of July 2015 (representing 29% of 
funds). Nineteen percent of funds have GP 
commitments between 2.00% and 2.99% of 
the total fund size, with 5% of funds actually 
having a GP commitment of 25.00% or more 
of the total fund size.
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Fig. 11.1: Time Limit on Final Close after First Close (Funds Raising & Vintage 
2014/2015 Funds Closed)
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Fund 1 Balanced 2000 USD 100-249mn North America 2.00% Annual reduction in rate, discount on previous year fee % 1.70%
Fund 2 Balanced 2001 ≥ USD 2bn North America 1.50% Quarterly Reduced rate, charged on invested capital
Fund 3 Balanced 2004 USD 100-249mn Europe 2.00% Quarterly
Fund 4 Balanced 2004 USD 50-99mn North America 2.00% Half Year Same rate, charged on invested capital 2.00%
Fund 5 Balanced 2005 USD 100-249mn North America 2.00%
Fund 6 Balanced 2005 USD 100-249mn Europe 2.00% Quarterly
Fund 7 Balanced 2005 USD 100-249mn Europe 2.00% Same rate, charged on invested capital 2.00%
Fund 8 Balanced 2005 USD 100-249mn Europe 2.00%
Fund 9 Balanced 2005 USD 50-99mn Europe 2.00% No change 2.00%
Fund 10 Balanced 2006 USD 50-99mn Europe 2.00% Quarterly
Fund 11 Balanced 2006 USD 50-99mn Europe 2.00% Half Year
Fund 12 Balanced 2007 ≥ USD 2bn Europe 2.00% Half Year Same rate, charged on invested capital 2.00%
Fund 13 Balanced 2007 USD 100-249mn North America 2.50% Fee reduced by other mechanism
Fund 14 Balanced 2007 USD 100-249mn Europe 2.00% Fee reduced by other mechanism
Fund 15 Balanced 2007 USD 250-499mn North America 2.00% Quarterly Reduced rate, charged on invested capital
Fund 16 Balanced 2008 USD 1-1.9bn Asia 2.00% Quarterly Same rate, charged on invested capital 2.00%
Fund 17 Balanced 2009 USD 50-99mn Europe 2.50% Half Year Same rate, charged on invested capital
Fund 18 Balanced 2010 < USD 50mn Asia 3.00% Half Year Same rate, charged on invested capital 3.00%
Fund 19 Balanced 2010 < USD 50mn Rest of World 2.00% Monthly Same rate, charged on invested capital 2.00%
Fund 20 Balanced 2010 USD 1-1.9bn Rest of World 2.00% Quarterly Same rate, charged on invested capital 2.00%
Fund 21 Balanced 2010 USD 100-249mn North America 2.00% Same rate, charged on invested capital
Fund 22 Balanced 2010 USD 100-249mn Asia 2.00% Reduced rate, charged on invested capital
Fund 23 Balanced 2010 USD 100-249mn Rest of World 2.00% Same rate, charged on invested capital 2.00%
Fund 24 Balanced 2010 USD 250-499mn Europe 2.00% Same rate, charged on invested capital
Fund 25 Balanced 2011 ≥ USD 2bn North America 1.50% Reduced rate, charged on invested capital 1.00%
Fund 26 Balanced 2012 < USD 50mn Asia 2.00%
Fund 27 Balanced 2012 ≥ USD 2bn North America 1.30%
Fund 28 Balanced 2012 USD 100-249mn Asia 2.00% Same rate, charged on invested capital 2.00%
Fund 29 Balanced 2013 USD 100-249mn Europe 1.00% Annually
Fund 30 Balanced 2013 USD 250-499mn North America 2.00%
Fund 31 Balanced 2013 USD 500-999mn North America 2.00% Quarterly Annual reduction in rate, discount on previous year fee % 2.00%
Fund 32 Balanced 2013 North America 2.00%
Fund 33 Balanced 2014 USD 250-499mn North America 2.00%
Fund 34 Balanced 2015 < USD 50mn North America 2.00% Quarterly
Fund 35 Balanced 2015 ≥ USD 2bn North America 1.50%
Fund 36 Buyout 2000 ≥ USD 2bn North America 1.50% Half Year Reduced rate, charged on invested capital 0.75%
Fund 37 Buyout 2000 ≥ USD 2bn North America 1.50% Reduced rate, charged on invested capital
Fund 38 Buyout 2000 ≥ USD 2bn North America 2.15% Quarterly Reduced rate, charged on invested capital 1.80%
Fund 39 Buyout 2000 ≥ USD 2bn North America 3.75% Quarterly Reduced rate, charged on invested capital 1.88%
Fund 40 Buyout 2000 USD 1-1.9bn North America 0.00% Reduced rate, charged on invested capital
Fund 41 Buyout 2000 USD 1-1.9bn North America 0.00%
Fund 42 Buyout 2000 USD 1-1.9bn North America 1.50% Same rate, charged on invested capital 1.50%
Fund 43 Buyout 2000 USD 250-499mn North America 2.00% Same rate, charged on invested capital 2.00%
Fund 44 Buyout 2000 USD 250-499mn Europe 2.00% Same rate, charged on invested capital 2.00%

Fund No. Fund Type Fund 
Vintage Fund Size GP Location Management Fees 

- Investment Period
Charge 

Frequency Mechanism for Reduction after Investment Period Rate Post Investment 
Period
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Fund Geographic 
Focus

Carried Interest 
Basis

Carried 
Interest %

Preferred 
Return %

No-Fault 
Divorce Clause

Percentage 
Needed

Share of Transaction 
Fees Rebated to LPs

GP Commitment 
%

Minimum LP 
Commitment (mn)

Investment Period 
(Years)

Fund Formation 
Costs Limit (mn) Key-Man Clause

North America Deal by Deal 20% Yes 80% 100% 1.00% 5 Yes
North America Other 20% Yes 75% 100% 1.90% 6 Yes
Rest of World Whole Fund 20% 8%
North America Deal by Deal 20% 8% 80% 2.00% 5
North America Whole Fund 8% Yes 2.00% Yes
Rest of World Whole Fund 20% 8%

Europe Whole Fund 20% 8% Yes 100% 1.40% Yes
Europe 20% 7% 2.5
Europe 6% Yes

Rest of World Whole Fund 20% 8%
Rest of World Whole Fund
Rest of World Whole Fund 20% 8% Yes 85% 100% 1.00% USD 10 5 Yes
North America Deal by Deal 20% 8% 1.00%

Europe Whole Fund 20% 7% 6
North America Whole Fund 20% 8% No 80% 2.00% USD 5 5 USD 0.75 Yes
Rest of World Deal by Deal 20% 8% 80% USD 10 5 Yes
North America 20% 1.00% EUR 3 5 Yes
Rest of World Whole Fund 20% No 50.00% 3 No
Rest of World 20% 8% 5
Rest of World Whole Fund 50% 1.00% USD 1 3 Yes
Rest of World 1.00% USD 2
Rest of World Whole Fund 20% Yes 75% 100% 1.25% USD 5 5 Yes
Rest of World Whole Fund 8% 80% 1.00% USD 5 5 USD 1.2

Europe Whole Fund 20% 8% 75% EUR 3 4 EUR 1.25 Yes
Rest of World 20% 9% 100% 5.00% 5
Rest of World CNY 6
North America Whole Fund 20%
Rest of World Whole Fund 20% 8% Yes 75% 100% 4.00% EUR 0.5 5 Yes
Rest of World USD 2
North America
North America Other 100% 1.00% 6
North America
North America 20% 8% 3
North America 4
North America
North America Deal by Deal 20% 8% Yes 75% 5.00% 6 Yes
North America Deal by Deal 20% 7% Yes 75% 60% 0.20% 6 Yes
North America Deal by Deal 20% Yes 80% 100% 6 Yes
North America Deal by Deal 20% 10% No 80% 2.50% 6 Yes
North America Deal by Deal 20% 7% Yes 85% 80% 2.00% 6 Yes
North America 20% 8% Yes 75% 6 Yes
North America Whole Fund 20% 8% Yes 75% 100% 2.00% 5 Yes
North America Deal by Deal 20% 8% No 50% 6 Yes

Europe 20% 8% 0.80% 5
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15. Net Cost Listings - Actual Fees

The following tables show the actual 
fees and costs incurred by LPs on their 
investments for over 1,600 separate funds, 
and are intended to give users of the Fund 
Terms Advisor an insight into the actual fees 
charged by specifi c individual funds, which 
they may fi nd useful as benchmarks. 
 
This data had been gathered from Freedom 
of Information Act (FOIA) sources, showing 
the actual fees paid by a number of public 
investors in private equity funds. It is 
important to understand the source of this 
information, and how the percentage cost 
fi gures have been derived, so that the 
information can be interpreted appropriately:

Aggregate net fees paid and costs 
incurred: the fi gures show the total amount 
of fees paid by the LP in each accounting 
period. The principal component of this will 
be the management fees as defi ned by 
the partnership agreement; however, the 
total fees and costs can be increased or 
decreased by a number of factors:

• Costs can be increased due to 
additional fees being added to the 
amount payable by the LP in any 
period. Examples of this could include 
fund formation costs payable during the 
fi rst year or two of the fund’s lifetime, 
or transaction costs that are payable 

in addition to management fees, as 
is the case for some real estate or 
secondaries funds.

• Costs could be decreased by rebates 
made to the fund in respect of additional 
fees earned by the GP for services 
rendered to portfolio companies. 
Examples could include the GP earning 
a corporate fi nance fee for arranging a 
recapitalization for a portfolio company, 
and a proportion of this fee (typically 
around 80%) will then be credited 
to the fund and deducted from the 
management fee payable by the LP.

For these reasons the actual fees payable 
and costs incurred by the LP should be taken 
as an indication of the level of management 
fee payable for a particular fund, rather than 
as an absolute fi gure that can be relied 
upon in all cases. In particular, transaction 
fees can be especially signifi cant for buyout 
funds, so the fee rebates can be large.

Funds at different stages of their 
development: the actual costs incurred 
by the LPs have been analyzed and are 
expressed in the tables as a percentage 
of the LP’s commitment to the fund. For 
funds that are in their investment periods 
the management fee will be payable as a 
percentage of the LP’s commitment, and so 

the fi gures shown in the tables should be 
a good indication of the management fee 
payable in the partnership agreement. 
 
However, for funds that are past their 
investment periods, the management 
fee will in many cases be payable as a 
percentage of the cost value of unrealized 
investments, and therefore the fi gures 
shown in the tables – which are expressed 
as a percentage of commitments – will not 
correspond exactly to the mechanism by 
which fees are expressed in the partnership 
agreement. However, comparing costs 
between funds of the same vintage will still 
give an indication of the relative cost levels 
incurred by LPs in different funds.

Partial years: it is not always obvious from 
the reports released by LPs whether the 
costs incurred have been incurred over the 
course of a full fi nancial year, or for only part 
of a year. This is of most relevance in the 
fi rst and last years of a fund’s lifetime.

Composite cost fi gures for several LPs: 
in many cases, the information available 
to us has included fi gures for a number of 
LPs in the same fund. For a given range of 
data points, we take an average across all 
the sources we have reporting. As certain 
investors may have different fee structures 
depending on their commitment, calculating 

the mean will give a better representation of 
the fees paid to a fund, closer to the reality 
for all investors in the vehicle.

Total net costs: the above comments list 
some of the caveats that are appropriate 
in interpreting the tables of costs by fund, 
and these should be kept in mind when 
interpreting the data in the tables. However, 
at the same time as being mindful of the 
limitations of the data, users should be 
aware of the very great advantage that these 
fi gures have: they show the actual net costs 
payable by the LPs in each fund, and give 
a unique composite view of the actual costs 
payable, net of any additional costs and 
rebates back to the fund. They also have 
the singular advantage of showing costs 
for all funds expressed in a single metric – 
percentage of commitments – rather than 
the plethora of different mechanisms used 
for calculating management fees. In other 
words, they give a convenient single basis 
for comparing costs between funds.
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Fund Fund Type Vintage Region Focus Fund 
Status

Fund Size (mn) 
(*for Target)

Annualized Total Fees and Costs
2001 2002 2003 2004 2005 2006 2007 2008 2009 2010 2011 2012 2013 2014

1818 Fund II Buyout 1993 North America Liquidated 475 USD 0.39 0.19 0.02 0.02 0.04 0.02 0.03 0.01 0.03 0.02
2000 Brinson Partnership Fund 
Program Fund of Funds 2000 North America Closed 563 USD 0.32

2001 Brinson Partnership Fund 
Program Fund of Funds 2001 North America Closed 346 USD 0.29

2012 Riverside Capital Appreciation 
Fund VI Buyout 2013 North America Closed 1,500 USD 2.26 2.45

3i Europe Partners II Growth 1997 Europe Liquidated 645 EUR 0.68 1.03 0.84 0.66 0.02 0.34
3i Europe Partners III Buyout 1999 Europe Closed 2,300 EUR 0.90 1.84 0.90 0.73 0.39 0.34 0.07
3i Europe Partners V Buyout 2006 Europe Closed 5,000 EUR 0.89 1.37 1.44 1.70 1.27
3i UK Investment Partners Buyout 1996 Europe Closed 415 GBP 0.13 0.28 0.11 0.06 0.02 0.01
3i UK Investment Partners II Buyout 1997 Europe Liquidated 378 GBP 0.96 0.91 0.82 0.59 0.00 0.02 0.00

57 Stars Global Opportunities Fund 1 Fund of Funds 2007 Diversifi ed 
Multi-Regional Closed 434 USD 0.71 1.48 0.51 0.61 2.20

57 Stars Global Opportunities Fund 2 
(CalPERS) Fund of Funds 2009 Latin America Closed 503 USD 0.63 0.72 1.73

Abbott Capital Private Equity Fund III Fund of Funds 1999 North America Closed 476 USD 0.31
Abbott Capital Private Equity Fund IV Fund of Funds 2001 North America Closed 731 USD 0.43
Abbott Capital Private Equity Fund VI Fund of Funds 2008 North America Closed 1,022 USD 1.00
Aberdare Ventures Early Stage 1999 North America Liquidated 50 USD 2.54 2.55
Aberdare Ventures II Early Stage 2002 North America Closed 50 USD 2.59 2.50
Aberdare Ventures III Early Stage 2005 North America Closed 154 USD 1.79 2.03 2.57 2.56 2.29 2.07 1.85
Aberdare Ventures IV Early Stage 2008 North America Closed 150 USD 0.65 2.33 2.55 2.41

Abingworth Bioventures IV Venture Capital 
(All Stages) 2003 Europe Closed 350 USD 0.51 2.50 2.50 2.50 2.50 2.50 1.94 2.00 2.00 2.00 2.00

Abingworth Bioventures V Venture Capital 
(All Stages) 2007 Europe Closed 300 GBP 2.96 1.90 1.58 2.47 1.27 2.14 2.14 1.74

ABRY III Buyout 1997 North America Closed 581 USD 0.48 0.59 0.49 0.61 0.52 0.57 0.29 0.14 0.03 0.03
ABRY IV Buyout 2000 North America Closed 776 USD 1.98 0.93 0.20 0.46 0.46 0.44 0.39 0.22 0.20 0.20
ABRY Mezzanine Partners Mezzanine 2001 North America Closed 508 USD 0.77 1.13 0.76 0.60 0.41 0.47 0.33 0.09 0.06 0.06 0.02
ABRY Senior Equity II Mezzanine 2006 North America Closed 650 USD 1.13 1.21 0.98 1.58 0.49 1.23 0.67 0.67 0.33
ABRY V Buyout 2005 North America Closed 950 USD 2.08 1.97 1.91 1.05 0.99 0.92 0.40 0.28 0.28 0.19
ABRY VI Buyout 2008 North America Closed 1,350 USD 1.83 1.99 1.73 0.93 0.92 0.92 0.45
ABRY VII Buyout 2011 North America Closed 1,600 USD 0.97 1.83 1.83 1.02
ABS Capital II Growth 1996 North America Closed 314 USD 1.35 0.83 0.84 0.73 0.76 0.40 0.11 0.12 0.02 0.03 0.02
ABS Capital III Growth 1999 North America Closed 427 USD 1.65 1.49 1.53 1.49 1.31 0.88 0.06 0.43 1.32 0.01 0.00
ABS Capital IV Growth 2000 North America Closed 449 USD 1.59 1.65 1.76 1.83 1.66 0.91 3.23 1.17 0.90 0.57 0.03 0.03
ABS Capital V Growth 2005 North America Closed 286 USD 0.06 1.88 2.93 0.76 2.11 1.54 1.30 0.75 0.75 0.57
ABS Capital VI Growth 2009 North America Closed 418 USD 1.30 2.11 2.08 1.25 1.25 1.36
Acacia Venture Partners II Early Stage 1999 North America Closed 2.56 2.58
Accel Europe Early Stage 2001 Europe Closed 500 EUR 1.67 1.67 1.67 2.71 2.50 2.25 0.00 2.32 1.64 1.64

Accel VI Venture Capital 
(All Stages) 1998 North America Closed 275 USD 0.00

Accel VI - S Venture Capital 
(All Stages) 2001 North America Closed 47 USD 0.00



                

alternative assets.  intelligent data.

Completed Order 
Forms:

Post (to Preqin):

New York
One Grand Central Place
60 E 42nd Street
Suite 630
New York
NY 10165

Tel: +1 212 350 0100
Fax: +1 440 445 9595

London
Vintners’ Place
68 Upper Thames Street
London
EC4V 3BJ

Tel: +44 (0)20 3207 0200
Fax: +44 (0)87 0330 5892

Singapore
One Finlayson Green
#11-02
Singapore
049246

Tel: +65 6305 2200
Fax: +65 6491 5365

San Francisco
One Embarcadero Center 
Suite 2850
San Francisco
CA 94111

Tel: +1 415 316 0580 
Fax: +1 440 445 9595

Email:
info@preqin.com

American Express, four digit 
code printed on the front of 
the card.

Visa and Mastercard, last 
three digits printed on the 
signature strip.

Payment Details Shipping Details:

 Cheque enclosed (please make cheque payable to ‘Preqin’) Name:

 Charge my:  Visa Firm:

 Mastercard Job Title:

 Amex Address:

 Please invoice me

Card Number: City:

Name on Card: State:

Expiration Date: Post/Zip:

Security Code: Country:

Telephone:

Email:

2015 Preqin Private Equity
Fund Terms Advisor
The 2015 Preqin Private Equity Fund Terms Advisor is the ultimate guide to private equity fund terms and conditions, drawing upon 
extensive research and containing analysis, benchmarks, listings of funds and their terms (on an anonymous basis), investor opinions 
and more.
  
The tenth edition of the Private Equity Fund Terms Advisor now includes analysis of fund terms and conditions based on more funds 
than ever before, over 4,500.

The 2015 publication is accompanied by a complimentary 12-month subscription to our online service to form a vital tool for private 
equity firms, placement agents, law firms involved in fund formation, institutional investors and consultants.

Key features of this year’s publication include:

• Actual terms and conditions data (on an anonymous basis) including management fees, 
carry, hurdle/preferred return, fee rebates, no-fault divorce and key-man clauses, GP 
commitments, investment period and much more.

• Extensive analysis of fund terms and conditions based on data for over 4,500 funds, looking 
at trends over time and how fee levels vary by fund size, geographic focus and fund type. 

• Benchmark terms and conditions data for funds of all different types: buyout, venture 
capital, real estate, distressed, mezzanine, natural resources fund of funds, secondaries 
and more. 

• Results of our LP survey, the most comprehensive study of current opinions on fund terms 
and conditions ever conducted. 

• Data and analysis on the actual fees and costs incurred by LPs annually, with listings showing 
costs for 1,600 named vehicles.

The 2015 

Preqin Private Equity Fund Terms Advisor

                

alternative assets.  intelligent data

www.preqin.com/fta

                

alternative assets.  intelligent data.

Visit www.preqin.com/fta for more information

I would like to purchase the 2015 Preqin Private Equity Fund Terms Advisor:

Single Copy plus 12 Months Online 
Access for Single User 

Five Copies plus 12 Months Online Access 
for up to Five Users 
(package discount)

Data Pack:

 $1,495 + $40 Shipping  $3,395 + $60 Shipping*  $300 / £180 / €220

 £895 + £10 Shipping  £2,115 + £15 Shipping*

 €1,195 + €25 Shipping  €2,695 + €37 Shipping*

* Please note, shipping costs above are for 
shipping all fi ve copies of the publication to one 
address. To ship to multiple addresses, please call 
us at one of our offi ces or email us at
info@preqin.com to calculate shipping costs and 
arrange delivery.

Data Pack contains all underlying 
data for charts and graphs 
contained in the publication. Only 
available alongside purchase of 
the publication.

All prices correct at time of going to print and are exclusive of VAT. 
Where applicable, VAT is chargeable at 20% on the online element 
of the Fund Terms Advisor package, which has a deemed value of 
5% within the pricing. Therefore, where applicable VAT at 1% will be 
added to the before shipping price.


