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Main Conference: 4-5 December 2013    ●    West Africa Summit: 3 December 2013
Mövenpick Ambassador Hotel, Accra, Ghana

Visit the website

Dear Spotlight reader,

We are very pleased to offer a 10% discount for Spotlight readers for places at the SuperReturn Africa 
conference in Ghana on 3 - 5 December 2013.

Preqin’s latest research reveals that Africa is increasingly becoming a prominent destination for private 
equity investment, particularly within emerging markets:

SuperReturn Africa provides the perfect opportunity to meet, network and exchange ideas with the very 
best managers with a solid track record of investing in this growing region. In 2012 over 350 delegates 
including 150+ GPs and 100+ LPs attended, securing SuperReturn Africa’s position as the African meeting 
place for the global private equity and venture capital community. This year, hear from the biggest speaker 
line up ever, with over 100 industry experts, including over 50 LP speakers.

In 2013, the event will dig Deeper Into The ‘How To’ Of Investing in African Private Equity with more case 
studies, portfolio company CEO interviews and in-depth discussions. 

I’ll be presenting exclusive data on fundraising, deals, returns and exits in Africa at the West Africa Summit 
on 3 December as well as moderating a debate on “Where Will The Best Returns Be Found In Africa Over 
The Next 10 Years?” on 4 December.  I hope to see you there.

Kindest regards,
Mark O’Hare
Managing Director, 
Preqin

For all bookings & enquiries, please contact the SuperReturn Africa Team 
Tel: +44 (0) 20 7017 7200    Email: info@icbi.co.uk   Book Online

Quote VIP code: FKR2352PRQS for your 10% discount
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You can download all the data in this month’s Spotlight in Excel.

Wherever you see this symbol, the data is available for free download on Excel. 
Just click on the symbol and your download will begin automatically. You are 
welcome to use the data in any presentations you are preparing, please cite 
Preqin as the source.

Preqin Industry News

This month’s industry news takes a look at investor appetite for growth funds, including LPs that plan to 
commit to this fund type in the next 12 months and investors in recently closed funds. Page 10

Fundraising – We take a look at funds investing in frontier markets. Page 13

Sovereign Wealth Funds – We analyze this signifi cant investor group. Page 14

Buyout Deals – We examine public-to-private and PIPE deals. Page 16

Venture Capital Deals – A breakdown of average venture capital deal sizes. Page 18

Performance Update – A look at the PrEQIn Index for buyout funds. Page 19

Funds of Funds – Historical fundraising statistics for these vehicles.  Page 20

Conferences – Details of upcoming private equity conferences. Page 21

The Facts

FEATURED PUBLICATION:
 
2014 Preqin Sovereign Wealth Fund 
Review

Click here to fi nd out more and to 
order your copy.

Industry Contribution

Spotlight on South Africa: A Conduit into African Private Equity Opportunities

Paul Botha, CEO of Metier and principal of the Lereko Metier Capital Growth Fund, talks to Preqin 
regarding the state of private equity in South Africa and what it means for investors considering 
commitments to the region. Page 8

Lead Article

Best Communication Practices for Fund Marketers

We explore the information and tools investors are looking for in order to effectively assess fund 
opportunities, particularly at the initial due diligence stage, based on Preqin’s recent survey of over 
100 accredited institutional investors. Page 11
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Feature Article

Growth Funds and Emerging Markets

We look at the regional trends of growth funds in the private equity industry and explore the reasons 
why this investment strategy is more prominent in emerging markets in particular. Page 4

Welcome to the latest edition 
of Private Equity Spotlight, the 
monthly newsletter from Preqin 
providing insights into private equity 
performance, investors, deals and 
fundraising. Private Equity Spotlight 
combines information from our online 
products Performance Analyst, 
Investor Intelligence, Fund Manager 
Profi les, Funds in Market, Secondary 
Market Monitor, Buyout Deals Analyst 
and Venture Deals Analyst.

Click here to sign up to receive your free edition of Private Equity Spotlight every month!

www.preqin.com/spotlight
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100th Spotlight

Preqin has now produced 100 issues of Private Equity Spotlight. To mark this occasion, Mark 
O’Hare, CEO, looks back at both the private equity industry and Preqin in 2005 and how these have 
changed compared to today. Page 3
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Mark O’Hare, CEO, Preqin
100th Private Equity Spotlight
Much has changed since 2005, when the fi rst fl imsy edition of Private Equity Spotlight rolled off the presses. The private equity 
industry is not only larger – with $3.3tn of assets under management globally, up from $1.0tn – but also signifi cantly more 
sophisticated and segmented, with a much wider range of fund geographies, strategies and structures available to investors 
seeking the great returns that private equity offers.

Interestingly, one thing hasn’t changed much – total dollars raised by private equity funds globally in 2012 reached $373bn, barely 
moved from 2005’s tally of $362bn. Even if one is optimistic about private equity’s growth prospects – and we certainly are (see 
below) – the fact that today there are 2,007 new private equity funds on the road (vs. 601 in 2005) speaks volumes for just how 
competitive the fundraising task has become for GPs and placement agents. It will remain highly competitive – the new normal.

When the global fi nancial crisis struck, many were quick to write private equity’s obituary. They were wrong. Private equity has 
had a ‘good crisis’, demonstrating its ability to deliver superior returns through bad times as well as good. LPs get this. They are 
allocating - and will continue to allocate - increasing amounts to private equity (and other alternatives), underwriting signifi cant 
further growth and opportunity for the industry.

As alternative assets grow, so they cease to be truly ‘alternative’; they are increasingly a core part of every investor’s portfolio. 
With this comes demand for ever better, ever more granular and comparable information to help investors, fund managers and 
advisors with their tasks. Preqin is committed to serving our customers with the best information we can. We are grateful to our 
customers for their support in demanding the best from us, and for being increasingly willing to share information for the benefi t 
of the entire industry.

Then Private Equity Industry Now

601 Funds in Market

       = 100 Funds

2,007

$953bn

(As of 31-Dec-04)

Assets under
Management
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Jessica Duong reveals the regional trends of growth funds in the private equity industry and explores the reasons 
why this investment strategy is more prominent in emerging markets.

Growth Funds and Emerging Markets

Growth Funds and Emerging MarketsFeature Article

A growth fund is a private equity vehicle that typically takes 
signifi cant minority positions in companies without the use of 
leverage. This strategy targets profi table, but still maturing, 
investee companies with signifi cant scope for growth. Though 
considered to be one of the more niche strategies of the alternative 
investment world, there is evidently a healthy appetite for growth 
funds among the LP community; Preqin’s Investor Intelligence 
tracks 2,149 LPs that currently express a preference for investing 
in growth vehicles.

Historical Fundraising

Fundraising fi gures show an unsurprising story for growth vehicles. 
In tandem with the rises and falls of the wider fi nancial markets, the 
number of growth funds reaching a fi nal close and the aggregate 
capital garnered by these vehicles have almost experienced year-
on-year increases until the crash in 2009 (Fig. 1). Unlike the rest 
of the industry, however, growth funds have recovered to exceed 
their pre-crisis peaks. 2011 saw the highest level of fundraising for 
growth vehicles with 129 funds reaching a fi nal close and raising a 
total of $35.4bn.  As of the start of Q4 2013, 54 growth funds had 
reached a fi nal close so far during 2013, raising a total of $10.2bn.

Preqin’s Funds in Market product shows that fund managers are 
showing signifi cant interest in the sector. As of the start of October 
2013, 232 growth funds were on the fundraising trail aiming to 
raise an aggregate $63.1bn, representing around 9% of the total 
capital sought by all private equity funds currently in market. Fig. 2 
is a league table of the 10 largest funds in market at the moment 
pursuing a growth strategy. There are nine funds currently seeking 
to raise $1bn or more, with Technology Crossover Ventures VIII 
being the largest growth fund currently in market, with a target of 
$2.25bn. This is the eighth fund to be raised by private equity fi rm 
Technology Crossover Ventures, which is exclusively focused on 
the information technology sector and provides companies with 
growth equity. 

Prevalence of Emerging Markets

Despite the somewhat predictable fundraising narrative of growth 
vehicles over the years, analysis into the geographic focus and 
location of these funds reveals some interesting patterns. Data 
from Preqin’s Funds in Market module highlights the prominence 
of emerging markets in the private equity growth industry, both in 
terms of the investment focus of growth vehicles, with the majority 
of growth vehicles closed in recent years targeting these regions, 
and the location of GPs managing growth funds, with many of 
these GPs based in emerging markets. Asia in particular is the 
trailblazer, with China, India and Hong Kong especially comprising 
the most signifi cant proportions of number of funds closed and 
amount of investor capital raised.

Fig. 3 illustrates the consistent manner in which emerging markets 
are a strong area for growth fundraising compared to the more 
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(As at 08 October 2013)

Source: Preqin Funds in Market

Fig. 2: 10 Largest Private Equity Growth Funds Currently in Market (As at 08 October 2013)

Fund Manager Target Size (bn)
Technology Crossover Ventures VIII Technology Crossover Ventures 2.3 USD

CDH Fund V CDH Investments 2.0 USD

Pine Brook Road Partners II Pine Brook Partners 2.0 USD

Blue Economic Zone Industrial Investment Fund I China Bright Stone Investment Management Group 8.0 CNY

China Momentum Fund Fosun International 1.0 USD

China Ocean Economy Industry Investment Fund I China Bright Stone Investment Management Group 1.0 USD

CSM International Fund China Science & Merchants Capital Management 1.0 USD

Elevation Partners II Elevation Partners 1.0 USD

Inventis China Growth USD Fund VI Inventis Investment Holdings (China) 1.0 USD

AgBank (Wuxi) Private Equity Fund ABC International Holdings 5.0 CNY

Source: Preqin Funds in Market

Private Equity Spotlight, October 2013
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established private equity markets of North America and Europe; 
Asia-focused funds represent the largest proportion of aggregate 
capital raised by growth funds annually from 2006 onwards. 
Other regions, including the Middle East & Israel, Latin America 
and Africa, all contribute to the signifi cant proportion of growth 
fundraising that emerging markets account for. 

We can see a notably stronger presence of Africa-focused growth 
funds as we move through 2013, with these vehicles accounting 
for 9% of all capital raised by growth funds closed in the year to 
date. This is a marked increase from the average of 3% that they 
accounted for in the period between 2006 and 2012. Overall, the 
general trend is the same, with emerging markets, especially Asia, 
comprising the large majority, and the traditional markets of North 
America and Europe representing a relatively smaller proportion of 
aggregate capital secured by growth funds. 

For the years 2006-2013 YTD, the average proportion of capital 
garnered by closed growth funds represented by primarily North 
America-focused vehicles is 19%; Europe-focused funds 15%; 
funds with a focus on markets outside of North America and Europe 
represent 60%; and specifi cally Asia-focused funds, 51%. Despite 
the increase in 2013 from the previous year for North America- 
and Europe-focused growth fundraising, emerging markets still 
constitute the greater majority in 2013. 

Fig. 4 uses Preqin’s Funds in Market data for growth funds that 
have a primary geographic investment focus outside of the 
traditional markets of North America and Europe. The chart depicts 
the proportions that are made up by managers based in different 
regions and illustrates clearly that the majority of these growth 
funds targeting emerging markets are being raised by GPs based 
in emerging markets. Asia in particular comprises the largest 
proportion at 70%.

The 12 countries that account for the greatest number of GPs 
raising growth funds that are headquartered in those locations is 
shown in Fig. 5. Though the US tops the table, with 49 growth fund 
managers, countries in emerging markets dominate the rest of the 
table, with signifi cant numbers of GPs based in Asia, Africa and 
Latin America raising funds. Furthermore, it should be noted that 

57% of the GPs located in other countries are also based in the 
regions outside of North America and Europe.

Why Growth Investments in Emerging Markets?

Emerging markets are exciting environments, conducive for 
strong growth opportunities, and also provide an alternative to 
traditional markets for portfolio diversifi cation. Emerging markets 
encompass countries in transition such as China and India, which 
are attractive to investors because of the tremendous economic 
growth and development underway there, creating potential that 
can be translated into promising returns. Typically, these regions 
have undergone or are in the process of undergoing political 
and economic reforms striving toward greater liberalization, 
privatization and international trade and foreign investment, which 
support that growth.

As the markets in these regions are not as mature as the traditional 
giants of North America and Europe, there is a consequently lower 
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Subscriber Quicklink:

Subscribers to Preqin’s Investor Intelligence can click here to view detailed profi les for all 2,149 investors that have previously 
invested in or have expressed a preference for investing in growth funds. View investors’ current and target allocations to private 
equity, geographic preferences, future investment plans, key contact details and much more. 

Preqin’s Funds in Market contains detailed information on all 232 growth funds currently in market seeking investor capital, including 
target size, interim closes, geographic focus and more. Subscribers can click here to view all the details of these funds. 

Preqin also has details on 4,554 growth capital deals featured on Buyout Deals Analyst. Subscribers can click here to view all the 
details on these growth capital deals, including deal size, known investors, investment stake and more.

Not yet a subscriber? For more information on how Preqin’s private equity services can help you, please visit:

www.preqin.com/privateequity

volume of buyout opportunities. Investee companies in emerging 
markets may be adequately mature and successful, but small 
enough to have good growth prospects, with the target on fi nding 
promising companies that require capital to expand – exactly the 
focus of growth investments.

Benefits of Growth Funds vs. Other Types

The different nature of growth deals compared to buyout or venture 
capital investments brings a range of benefi ts. For instance, unlike 
in a buyout situation, business owners and key shareholders in 
a growth deal are able to take their money off the table if they 
believe too much of their personal wealth is tied up in the company, 
without having to hold an outright sale of the business. Growth 
equity investors also allow owners to maintain an active role in 
their companies.

In contrast to venture capital investments, there is no early stage 
concept risk for growth deals, as they are traditionally made at a 
point of time when strong fi nancial growth is proven in the business. 

Notable Growth Deals 

Hundreds of growth deals have been announced over the years 
and many have captured the interest of those in the private equity 
world and beyond. The accomplishments of relatively young 
portfolio companies following the injection of growth capital have 
been enthusiastically reported in global media, and those cases 
involving in-vogue industries and companies that have displayed 
signifi cant success outside of the traditional North America and 
European markets are of particular interest. 

Alibaba Group is an example of a recent large growth capital deal 
with an Asian portfolio company. In September 2012, Alibaba 
Group raised $1.9bn from Boyu Capital, CDB Capital and Citic 
Capital, as well as returning investors including DST Global, Silver 
Lake and Temasek Holdings. The private equity investment was 
part of a $5.9bn funding package, which also included a $2bn 
investment by China Investment Corporation and a $2bn debt 
component from a consortium of lenders. The funding was used by 
Alibaba to acquire the 20% stake in itself that was held by Yahoo. 
Alibaba is a titan in the Chinese e-commerce world and despite 
a relative lack of exposure in other geographies, it has actually 
become the biggest internet retailer in the world. It is interesting 

to note that it has it has surpassed the transaction volumes of its 
American competitors, eBay and Amazon, combined.

Edita Food Industries is the largest independent snack food 
business in North Africa with a suite of iconic brands including 
Twinkies, Hohos and Bake Rolz. In June 2013, Actis invested 
$102mn in Edita Food Industries S.A.F. The growth capital deal 
was an investment from a global private equity fi rm with an 
exclusive focus on emerging market opportunities. Actis particularly 
makes commitments in response to the trend of rising domestic 
consumption driven by the rapid expansion of the new consumer 
class.

These examples highlight the way private equity growth deals 
ride on the socio-economic shifts in emerging markets, fi nding 
opportunity in the phenomenon of a growing middle class and 
increasing appetite for consumer goods and services, for instance. 
The cases of Alibaba and Edita, internet and FMCG companies 
respectively, illustrate this trend that has been picked up by GPs 
and LPs pursuing growth capital investments.

Outlook

With 232 growth funds currently in market seeking an aggregate 
$63bn, this segment of the private equity universe has the potential 
to improve on recent annual fundraising fi gures. The attempts by 
fund managers to raise such vehicles demonstrates that industry 
professionals recognize the promise that growth opportunities 
currently hold.

What is less likely to change signifi cantly in the near future is the 
prominent focus among growth funds on investing in emerging 
markets. As the fi gures for Europe and North America have 
fl uctuated over the years, emerging markets of the world have 
maintained their clear overall majority in growth fundraising. Asia 
in particular looks set to continue to be an area of demand for 
growth investment, constituting the largest proportion of number 
of growth funds raised and aggregate capital garnered. The social 
and economic developments that these areas are going through 
provide extremely fertile grounds for this investment strategy.

Private Equity Spotlight, October 2013
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Spotlight on South Africa: A 
Conduit into African Private 

Equity Opportunities

South Africa holds the chair of the BRICS group, the association 
of fi ve major emerging national economies (Brazil, Russia, India, 
China and South Africa), and is the most developed economy 
in the whole of Africa. What makes private equity investment 
opportunities in South Africa in particular so compelling?

South Africa as an economic leader is an optimal regional gateway 
given its contributions to intra-African trade and investment. This 
is supported by its recognition as a market with high standards of 
governance, world class fi nancial markets, liquidity and its relative 
ease of doing business which reduces risks for investors and 
satisfi es the demands of developed market providers of capital and 
LPs. 

As a result, South Africa has become an increasingly attractive 
destination for international investors looking for a base from which 
to access the region’s growth potential. South Africa uniquely 
combines the stability of a developed country with the opportunities 
of a vibrant emerging market. Sectors within South Africa, such as 
FMCG, fi nancial services, transport and logistics, and education, 
are particularly attractive given the positive demographic trends, 
increasing urbanization and infrastructure development occurring in 
the country.

Primary features of these investment opportunities include the need 
for growth capital and more so, the need for a reputable partner 
that is able to provide the skills and support required to effectively 
grow. This includes a need for transactional expertise, client and 
customer networks and operational expertise including the systems 
and processes to generate the business intelligence required for 
effective strategic decision making.

How have you found LP appetite for Southern African private 
equity investments? Do you expect this to change in the near 
future?

Recent regulatory changes relating to private equity further promote 
South Africa as a conduit into Africa. These changes allow South 
African-domiciled private equity funds to make investments into Africa 
with a one-off exchange control approval, ensure that international 
investors have tax neutrality when investing into local private 
equity fund structures, and permit South African pension funds to 
increase their allocations to private equity both locally and into the 
wider continent of Africa. The regulatory and taxation amendments 
evidence the drive by the government to promote and support the 
conduit role of South Africa for regional investments. As a result, 

appetite by local and international LPs is high, but the conversion 
ratio is slow, especially for international LPs. The reasons behind 
this include the political transitions in countries; perceptions that 
South Africa is highly competitive; and slow movements away from 
commitments to investments in infrastructure and related funds. 

The region’s private equity industry is still relatively young, though 
it  is showing signs of steady growth and maturity. In a KPMG and 
SAVCA report released earlier this year, it was revealed that for 
South Africa, 46% of the aggregate capital raised and invested by 
GPs historically up to December 2012 emanate from local sources. 
This includes domestic insurance companies, private equity funds 
of funds, pension funds, development fi nance institutions and family 
offi ces. While the region has not yet attracted large proportions of 
emerging market private equity commitments, it is well positioned to 
do so, given growing local LP support and the development of the 
private equity fund management industry across the region.

How important is the exercise of social responsibility in private 
equity fund management?

We retain a belief that our endeavours that target fi nancial returns 
should, in combination with a commitment to improving ESG 
imperatives, lead to sustainable investments and contribute to 
long-term value. Our approach is to implement and report on these 
aspects, but they are all seen as part of doing business and making 
investments. This is especially true when pursuing investment 
opportunities in South Africa, where a socio-economic program 
involving the economic ownership, inclusion and participation of 
individuals in the economy is paramount. Furthermore, the King III 
code of corporate governance sets a path for others to emulate on 
triple bottom line reporting.  

Investment opportunities also arise from these imperatives, as 
can be seen in our current portfolio. In 2007, we partnered with an 
entrepreneurial management team to defi ne the market for private 
student accommodation in South Africa through South Point and 
provided growth capital. South Point is a company that actively 
drives inner-city rejuvenation and provides affordable and suitable 
accommodation to close to 10,000 students across 40 buildings, 
most of which was under-utilized offi ce space previously.

The investment thesis for South Point centred on common themes 
seen in South and Southern Africa, where social upliftment, 
growing middle class consumption, urbanization and an increase 
in government spending on education to foster development are 

Industry Contribution A Conduit into African Private Equity Opportunities

Paul Botha, Metier
This month, Preqin speaks with Paul Botha, CEO of Metier and principal of the Lereko Metier Capital Growth Fund, 
regarding the state of private equity in South Africa and what it means for investors considering commitments to 
the region.

Private Equity Spotlight, October 2013
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ongoing. A systemic shortage in student accommodation, identifi ed 
by governments as a key impediment to tertiary education, occurs 
as many universities and colleges are situated close to inner cities 
with under-utilized buildings available for conversion.

Insights developed from our investment in South Point assisted us in 
the last investment made in our fund. We provided growth capital to 
IMM Holdings and committed further capital as part of an education 
sector build-up investment. IMM is a registered and accredited 
distance education institution offering a range of marketing and 
business management qualifi cations. The investment is focused 
on the provision of industry endorsed degrees and diplomas in 
the tertiary education sector, where today 25% of our students are 
outside of South Africa. We have ambitions to grow this given the 
demand for skills in the region, constrained by supply of quality 
education.

Thank you for your time.

Industry Contribution A Conduit into African Private Equity Opportunities

Metier

Metier is an independent private equity manager focused on 
mid-market businesses and growth capital investments in 
the Southern Africa region. Metier has a proven track record 
in private equity with team members having concluded over 
80 deals achieving greater than 30% annual internal rates of 
return over the past three decades.

Paul Botha is the CEO of Metier and managing principal of 
the Lereko Metier Capital Growth Fund.

www.metier.co.za

Private Equity Spotlight, October 2013

DealBook founder and New York Times columnist 
Andrew Ross Sorkin  hosts this timely forum, bringing 
together some of the world’s most infl uential chief execu-
tive offi  cers, board members, policy makers and deal 
makers to discuss the intersection of fi nance, technology, 
the corporate sector and global politics. 

It builds on our hugely successful DealBook Forum held 
in New York last fall, which featured Goldman Sachs 
chairman and C.E.O. Lloyd Blankfein, JP Morgan Chase 
president and C.E.O. Jamie Dimon, Twitter C.E.O. Dick 

Costolo and PepsiCo C.E.O. Indra Nooyi, among others. 
In our Hong Kong event, there will be special emphasis 
on Asia-specifi c issues. You’ll come away with new per-
spectives on tomorrow’s opportunities and the future of 
the global investment landscape.

GLOBAL OUTLOOK ASIA

AGENDA TOPICS WILL INCLUDE

NYTDEALBOOKCONFERENCEASIA.COM

http://www.preqin.com/go.aspx?lid=6063
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Preqin Industry News: 
Investor Appetite for Growth Funds

News

Joanna Nye looks at investor appetite for growth funds, including investors that have recently made commitments 
to these funds, and investors that plan to target growth funds in the year ahead.

Preqin Industry News

Several investors are planning commitments to 
growth funds in the next 12 months:

A number of investors have made 
commitments to growth funds so far this year:

State Teachers’ Retirement System of Ohio (STRS Ohio) is planning 
to make between $300mn and $800mn in new commitments 
over the coming year, and will be targeting a range of fund types, 
including growth vehicles. The $68bn public pension fund expects 
to re-up with existing managers in its portfolio, as well as looking to 
form some new GP relationships going forward, and will focus on 
funds with both a domestic and global focus.

James Irvine Foundation expects to target North America-focused 
growth vehicles going forward, though it has not yet decided on the 
number of funds and amount of capital it will allocate to such funds 
over the coming year. The $1.7bn California-based foundation 
plans to both re-up with fund managers in its existing investment 
portfolio, as well as form some new GP relationships. It typically 
commits between $5mn and $20mn per private equity fund.

Medical Doctor’s Pension Fund (MDPF) expects to commit between 
DKK 100mn and DKK 250mn to private equity funds over the next 
12 months, and will continue to target growth vehicles, as well as 
buyout and special situation funds. The DKK 68bn private sector 
pension fund will target investment opportunities in Europe and 
North America, as well as in Brazil, Russia, India, China and South 
Africa to a lesser extent. MDPF previously made a commitment to 
NIBC Growth Capital Fund II, which recently held a fi nal close on 
€190mn, just shy of its €200mn target. Other investors in the fund 
include European Investment Fund, Access Capital Partners, and 
Federal Finance.

Pennsylvania Public School Employees’ Retirement System 
(PSERS) committed $75mn to Catterton Growth Partners II, the 
second fund in the series raised by Catterton Partners, which 
recently held a fi nal close on its hard cap target of $400mn.The 
fund makes investments in North American companies in the 
consumer product sector.

Chart of the Month: Breakdown of Investors Known to Have 
Committed to Growth Funds That Held a Final Close in the Last 
12 Months

Which Investors Have Made Commitments 
to Recently Closed Growth Funds?

20%

16%

11%
11%
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Fund of Funds
Managers

Public Pension Funds

Government
Agencies

Insurance
Companies

Corporate Investors

Banks and
Investment Banks

Investment
Companies
Sovereign Wealth
Funds

Other

Source: Preqin Investor Intelligence 

European Bank for Reconstruction and Development (EBRD) 
made a commitment of €40mn to 3TS Capital Partners III, which 
recently held a fi rst close on €103mn. 3TS Capital Partners III 
acquires shareholdings in lower middle market companies based in 
Central and Eastern Europe, investing between €2mn and €10mn 
per company. Other investors in the fund include Cisco Systems 
and European Investment Fund.

Preqin’s Investor Intelligence shows that 139 LPs are known 
to have made commitments to recently closed growth funds. 
The Chart of the Month shows the types of investors that have 
committed to at least one private equity growth vehicle that 
has held a fi nal close in the past 12 months. Fund of funds 
managers constitute a fi fth of all LP that have committed 
to growth funds closed in the last 12 months, accounting for 
the largest proportion. Public pension funds and government 
agencies follow as the next most common investor type to have 
committed to a growth fund that has closed within the last year, 
representing 15% and 11% of these investors respectively. 

Do you have any news you would like to share with the readers of Spotlight? Perhaps you’re about to launch a new fund, have 
implemented a new investment strategy, or are considering investments beyond your usual geographic focus?

Send your updates to spotlight@preqin.com and we will endeavour to publish them in the next issue.

Private Equity Spotlight, October 2013
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With a record 2,007 closed-end unlisted funds in market, one of the 
biggest challenges private fund managers face is securing investor 
commitments in a highly competitive space. Fundraising managers 
need to ensure their fund is in front of the widest audience possible; 
not just existing investors or the ‘usual suspects’. Furthermore, with 
investors increasingly proactive but also ever more diligent, fund 
marketers need to ensure they are getting the right information to 
investors, in the correct format. This article is an extract from our 
recent report, Best Communication Practices for Fund Marketers - 
Private Equity, Real Estate and Infrastructure and explores the results 
of Preqin’s survey of over 100 accredited institutional investors in 
August 2013, examining the current landscape and ways to improve 
the early stages of the fundraising process. 

Fund Marketers and the Changing Investor Landscape 

Investors in alternative assets source new investment opportunities 
in various ways, as shown in Fig. 1. The most common way investors 
fi nd new opportunities is via a direct approach from a fund manager, 
with 61% of institutions using this approach as part of their investment 
process. This is a decrease compared to the 72% of investors surveyed 
by Preqin in 2012 that named being approached by a fund manager 
as one of their main means of sourcing new opportunities, suggesting 
that more investors are adopting a proactive approach to sourcing 
new alternative asset investments. Over half (51%) of institutions 
use an internal investment team to source new opportunities, and 
half use networking and industry contacts to fi nd vehicles suiting 
their investment preferences. This further demonstrates that LPs are 
increasingly willing to devote time and resources to fi nding the best 
funds.

The Crowded Fundraising Marketplace

Given the record number of funds on the road, competition for 
institutional capital is fi erce. Fund marketers must ensure that when 
they approach an investor, all the data required for fi rst-cut analysis 
is provided. If not, a fund could be discarded at this early stage; 
making it through the fi rst cut can be a fundraiser’s most diffi cult task. 

Fig. 2 shows that average number of fund marketing documents 
investors receive each quarter is 35, but 10% of investors receive 
documentation for over 100 funds per quarter. With many investors 
inundated with marketing materials, even good opportunities that fi t an 
investor’s criteria can struggle to be heard above the noise. Only 17% 
of funds typically make it through the initial stage of the due diligence 
process, highlighting the challenge fund marketers face in the early 
stages of the process. Furthermore, just 6% of funds go on to receive 
a commitment; the main reason that funds are rejected at this early 
stage is a lack of alignment with an institution’s investment criteria, 
with 91% of investors citing this as the key factor in discarding funds.

How Fund Marketers Can Improve Their Initial Marketing Efforts

Preqin also asked investors to rate different sections of typical fund 
marketing materials. Fig. 3 shows that while the number of positive 
responses indicates the skill of many fund marketers at communicating 

Lead Article Best Communication Practices for Fund Marketers

Best Communication Practices for Fund 
Marketers: How Can Fund Marketers 
Improve Their Initial Marketing Efforts?
With investors becoming increasingly proactive in sourcing new fund opportunities, Joanna Hammond looks at 
the best practices fund marketers should adopt during the initial stages of contact with investors.
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Fig. 1: Main Methods Used by Investors to Source New Private 

Equity Investment Opportunities

Source: Preqin Investor Interviews, August 2013

Fig. 2: Average Number of Private Equity Fund Documents Received by Each Investor per Quarter
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Source: Preqin Investor Interviews, August 2013
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fund information, there is clearly room for improvement. All sections, 
bar the fund overview, were rated as average or worse by the 
majority of respondents. The performance track record and full 
terms and conditions were the areas that investors were least 
satisfi ed with. In particular, investors told Preqin that there was a 
lack of credibility regarding the reporting of the track record; data 
was sometimes manipulated to show the manager in the best light, 
with a common complaint surfacing about fund marketers providing 
just gross performance records when net fi gures are essential to 
the consideration process. Investors want clear data delivered in a 
standardized format in order to help determine which fund presents 
the best prospects.

Being able to make comparisons between the key metrics of similar 
offerings is necessary for the vast majority (83%) of investors, and 
over half (51%) feel it is an important or very important part of the 
due diligence process. Despite this, only 14% of investors feel that 
it is currently easy to compare funds during the initial fi ltering stage.  
Fifty-six percent of respondents felt it was diffi cult or very diffi cult to 
use fund marketing materials to compare opportunities against each 
other. This suggests that as the investor landscape becomes more 
proactive, tools to facilitate this will be welcomed. 

Outlook: New Developments to Improve the Fundraising Process

The investor landscape is changing, with more investors proactively 
sourcing and analyzing new closed-end private fund opportunities 
than ever before. Many fund marketers fail to get past the initial 
round of due diligence because their marketing materials do not meet 
investors’ standards and needs. Furthermore, the industry does not 
provide investors with what they need to undertake effective fi rst-
cut due diligence: the ability to compare fund marketing metrics, 
something many in the investor universe are actively calling for.

Tools that improve the fl ow of fund documentation between fund 
marketers and their target audience have been developed by Preqin 
in response to these emerging investor trends. Funds have long 
been able to present fund overview data to Preqin’s base of 5,000 
investment professionals across 3,000 investing institutions, but 

now fund marketers can gain further benefi t from Preqin Investor 
Network. Now, fund marketers can utilize Preqin’s Enhanced Fund 
Listings service to make their fund even more visible to investment 
professionals using Preqin Investor Network, and allow investors to 
request fund documentation directly. In addition, the service provides 
clear initial fund metrics on fund marketers’ vehicles presented in 
a uniform way so investors can make sense of the data and easily 
compare all opportunities.
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Fund Marketers: Is your fund listed on Preqin Investor Network? 

Get your fund in front of over 5,000 investment professionals at over 3,000 
accredited investing institutions looking to make new alternative investments for 
free on Preqin Investor Network.

Want even better exposure to our universe of accredited investors? 

Upgrade your fund listing on the Network using our Enhanced Fund Listings service and receive key 
additional benefits, which will help your fund stand out to investment professionals using Preqin Investor 
Network.

For more information about Preqin Investor Network and Enhanced Fund Listings, please visit:

www.preqin.com/enhancedfundlistings

Data Source:

This article is an extract from our recent report, Best 
Communication Practices for Fund Marketers - Private Equity, 
Real Estate and Infrastructure, which is based on the results of 
our survey with over 100 institutional investors. 

Click here to view the full report.  

https://www.preqin.com/docs/reports/Best_Communication_Practices_for_Fund_Marketers_Oct13.pdf
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Frontier Markets
Private equity funds focused on frontier markets* have become prominent within the private equity industry, with 
total capital secured for these funds so far in 2013 already exceeding the annual amount raised in 2012. Kamarl 
Simpson takes a detailed look at the historical fundraising data for these funds.

The Facts Frontier Markets

Subscriber Quicklink:

Subscribers to Preqin’s Funds in Market can click here to use 
the Advanced Search and analyze detailed information on 
all 78 private equity funds currently in market that focus on 
frontier markets. Analyze funds by type, target size, interim 
closes and more. 

Not yet a subscriber? For more information, please visit:

www.preqin.com/fi m
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Fig. 1: Annual Frontier Markets-Focused Private Equity Fundraising, 

2003 - 2013 YTD (As at 02 October 2013)

Source: Preqin Funds in Market

Fund Firm Type Final Size (mn) Location Focus Firm Location

NG Capital Partners II Nexus Group - Peru Buyout 600 USD Colombia, Peru Peru

InfraMed Infrastructure InfraMed Management Infrastructure 385 EUR
Algeria, Egypt, Israel, Jordan, Lebanon, 

Libya, Morocco, Palestine, Syria, Tunisia, 
Turkey

France

Polish Enterprise Fund VII Enterprise Investors Buyout 314 EUR Central and East Europe, Poland, Romania Poland

Altra Private Equity Fund II Altra Investments Buyout 356 USD Colombia, Peru Colombia

Vital Capital Fund I Vital Capital Investments Growth 350 USD Angola, Ghana, Mozambique, Rwanda, Sub-
Saharan Africa, Tanzania, Uganda Switzerland

Carlyle CrediCorp Peru Fund Carlyle Group Buyout 308 USD Peru US

Terranum Capital Latin America Real 
Estate Fund I Terranum Capital Real Estate 236 USD Americas, Central America, Colombia, 

Mexico, Peru, South America US

Israel Infrastructure Fund II Israel Infrastructure Fund Infrastructure 200 USD Egypt, Israel, Middle East Israel

Maghreb Private Equity Fund III Tuninvest – Africinvest 
Group Growth 120 EUR Algeria, Egypt, Libya, Morocco, North Africa, 

Tunisia Tunisia

Enfoca Descubridor 2 Enfoca Inversiones Growth 84 USD Peru Peru

Fig. 4: 10 Largest Frontier Markets-Focused Private Equity Funds Closed, 2013 YTD (As at 02 October)

Source: Preqin Funds in Market
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Fig. 2: Average Time Taken for Frontier Markets-Focused Private 

Equity Funds to Achieve a Final Close by Year of Final Close, 2003 - 

2013 YTD (As at 02 October 2013)

Source: Preqin Funds in Market
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*For this data Preqin identifi ed emerging markets using the HSBC 
classifi cation. Not all funds included in the data focus solely on these 
countries, but these countries should be a primary focus of the funds 
included.
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Sovereign wealth funds around the world currently have total assets under management of over $5tn and 
provide a significant source of capital to the private equity asset class. Raisah Yusuf presents the latest statistics 
on this investor type from the recently launched 2014 Preqin Sovereign Wealth Fund Review.

© 2013 Preqin Ltd.  www.preqin.com

The Facts Sovereign Wealth Funds

Sovereign Wealth Funds

Data Source:

The 2014 Preqin Sovereign Wealth Fund Review features extensive profi les for 35 sovereign wealth funds investing in private equity, 
including investment preferences, current and target allocations, previous investments, key contact information and more. 

Click here to download sample pages. For more information or to order your copy, please visit: www.preqin.com/swf

Subscribers to Preqin’s Investor Intelligence can click here to view detailed profi les for all 35 sovereign wealth funds featured in the 
Preqin 2014 Sovereign Wealth Fund Review. Search for specifi c sovereign wealth funds by location, assets under management, 
current and target allocation to private equity, fund type and geographic preferences, future investment plans and more.

Not yet a subscriber? For more information, please visit: 

www.preqin.com/ii
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Fig. 1: Location Preferences of Sovereign Wealth Funds Investing in 

Private Equity

Source: 2014 Preqin Sovereign Wealth Fund Review
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Fig. 2: Five Largest Sovereign Wealth Funds Investing in Private 

Equity by Assets under Management

Source: 2014 Preqin Sovereign Wealth Fund Review
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Fig. 3: Breakdown of Sovereign Wealth Funds Investing in Private 

Equity by Location

Source: 2014 Preqin Sovereign Wealth Fund Review

Sovereign Wealth 
Fund Location Total Assets 

($bn)
Sample Private Equity Fund 

Investments

Abu Dhabi 
Investment Authority MENA 627.0 AMV Partners II, Panorama 

Capital, 3i Europe Partners V

China Investment 
Corporation Asia 575.2

RRJ Capital Master Fund II, 
Apax VIII, Zhongchen New 

Energy Fund

State Administration 
of Foreign Exchange Asia 567.9 TPG Partners VI

Hong Kong 
Monetary Authority Asia 371.9 CVC European Equity 

Partners VI

Kuwait Investment 
Authority MENA 300.0 HgCapital 7, Lyceum Capital 

Fund III, Axcel IV
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Fig. 4: Fund Type Preferences of Sovereign Wealth Funds Investing 

in Private Equity

Source: 2014 Preqin Sovereign Wealth Fund Review

P
ro

p
o

rt
io

n
 o

f 
SW

F 
P

riv
a

te
 E

q
u

ity
 

In
ve

st
o

rs

Private Equity Spotlight, October 2013

www.preqin.com/swf
www.preqin.com/swf
www.preqin.com/ii
http://www.preqin.com/user/preparedQueries.aspx?querynumber=261&src=2
www.preqin.com/swf
http://www.preqin.com/go.aspx?lid=6063


                

alternative assets.  intelligent data.

Completed Order 
Forms:

Post (to Preqin):

New York
One Grand Central Place
60 E 42nd Street
Suite 630
New York
NY 10165

Tel: +1 212 350 0100
Fax: +1 440 445 9595

London
Equitable House, 
47 King William Street 
London, EC4R 9AF

Tel: +44 (0)20 7645 8888
Fax: +44 (0)87 0330 5892

Singapore
One Finlayson Green
#11-02
Singapore
049246

Tel: +65 6305 2200
Fax: +65 6491 5365

San Francisco
580 California Street
Suite 1638
San Francisco
CA 94104

Tel: +1 415 635 3580 
Fax: +1 440 445 9595

Email:
info@preqin.com

American Express, four digit 
code printed on the front of 
the card.

Visa and Mastercard, last 
three digits printed on the 
signature strip.

Payment Details Shipping Details:

Cheque enclosed (please make cheque payable to ‘Preqin’) Name:

Charge my: Visa Firm:

Mastercard Job Title:

Amex Address:

Please invoice me

Card Number: City:

Name on Card: State:

Expiration Date: Post/Zip:

Security Code: Country:

Telephone:

Email:

2014 Preqin Sovereign Wealth Fund 
Review
The 2014 Preqin Sovereign Wealth Fund Review is our largest and most comprehensive review yet of sovereign wealth funds and 
their investment activity. Our guide, which has been completely updated and expanded to include new information on every 
area of sovereign wealth fund investment portfolios, is indispensable for anyone looking to fi nd out more about these secretive 
investors. Produced in association with PwC, this year’s edition has more content than ever before, and features full profi les for 72 
sovereign wealth funds worldwide.

Highlights of this year’s edition include: 

• Overview of the sovereign wealth fund market. 

• Key insights into SWF activity from PwC.

• Separate analysis sections identifying all key trends and patterns for sovereign wealth 
fund activity in each asset class. 

• League table of top sovereign wealth funds by total assets.

• Full profi les for all sovereign wealth funds.

                

alternative assets.  intelligent data

The 2014 

Preqin Sovereign Wealth Fund Review

In association with:

www.preqin.com/swf

                

alternative assets.  intelligent data.

Order before Friday 25th October for your 10% pre-publication discount!

I would like to purchase the 2014 Preqin Sovereign Wealth Fund Review

Single Copy: Additional Copies: Data Pack:

$535 + $40 Shipping $90 + $20 Shipping $300 / £180 / €220

£315 + £10 Shipping £50 + £5 Shipping

€375 + €25 Shipping €60 + €12 Shipping

Shipping costs will not exceed a 
maximum of $60 / £15 / €37 per order 
when all shipped to same address. If 
shipped to multiple addresses then full 
postage rates apply for additional copies.

Data Pack contains all underlying data 
for charts and graphs contained in the 
publication. Only available alongside 
purchase of the publication.
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Buyout Deals: Public-to-Private and PIPE
Catriona McCarron presents the latest statistics on public-to-private deals and private investments in public 
equity (PIPE), including a breakdown by region and industry.
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Fig. 1: Number and Aggregate Value of PIPE and Public-to-Private 

Deals Globally, 2006 - 2013 YTD (As at 23 September 2013)

Source: Preqin Buyout Deals Analyst
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Fig. 2: Aggregate Value of PIPE and Public-to-Private Deals by 

Region, 2006 - 2013 YTD (As at 23 September 2013)

Source: Preqin Buyout Deals Analyst
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Fig. 3: Aggregate Value of PIPE and Public-to-Private Deals as a 

Proportion of All Private Equity-Backed Buyout Deals, 2006 - 2013 

YTD (As at 23 September 2013)

Source: Preqin Buyout Deals Analyst
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Name Deal Date Type Status Deal Size ($bn) Buyers Location Primary Industry 
H.J. Heinz 
Company Jun-13 Public To Private Completed 28.0 3G Capital, Berkshire Hathaway US Food & Agriculture

Dell Inc. Feb-13 Public To Private Announced 24.9 MSD Capital, Silver Lake US Information 
Technology

BMC Software Sep-13 Public To Private Completed 6.9
Bain Capital, Elliott Management Corporation, 

GIC Special Investments, Golden Gate Capital, 
Insight Venture Partners

US Information 
Technology

Gardner Denver Jul-13 Public To Private Completed 3.9 Kohlberg Kravis Roberts US Industrials

National Financial 
Partners Corp. Jul-13 Public To Private Completed 1.3 Madison Dearborn Partners US Business Services

Fig. 4: Notable PIPE and Public-to-Private Deals in 2013 YTD  (As at 23 September 2013)

Source: Preqin Buyout Deals Analyst

Private Equity Spotlight, October 2013

Subscriber Quicklink:

Subscribers to Preqin’s Buyout Deals Analyst can click here 
to view all 131 public-to-private and PIPE deals that have 
occurred so far this year, valued at an aggregate $83bn. Filter 
by industry, deal size, portfolio company location, investor 
location and more. 

Not yet a subscriber? For more information, please visit: 

www.preqin.com/buyoutdeals 

www.preqin.com/buyoutdeals
http://www.preqin.com/user/preparedQueries.aspx?querynumber=262&src=2
http://www.preqin.com/go.aspx?lid=6063
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Average Venture Capital Deal Sizes

The Facts

Gemma Morris analyzes the average deal size of venture capital financings by investment stage, industry, 
and region, and also lists some notable venture capital transactions that have occurred so far in 2013. 

Subscriber Quicklink:

Preqin’s Venture Deals Analyst features detailed information 
on 49,257 venture capital deals. Subscribers can click here 
to use the League Tables feature to view the largest venture 
capital deals each year and see which venture capital fi rms 
have been the most active. 

Not yet a subscriber? For more information, or to register for a 
demonstration, please visit:  

www.preqin.com/vcdeals

Average Venture Capital Deal Sizes
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Fig. 1: Average Venture Capital Deal Size by Investment Stage, 

2010 - 2013 YTD (As at 23 September 2013)

Source: Preqin Venture Deals Analyst
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Fig. 2: Average Venture Capital Deal Size by Industry, 2010 - 2013 

YTD (As at 23 September 2013)

Source: Preqin Venture Deals Analyst
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Fig. 3: Average Venture Capital Deal Size by Region, 2010 - 2013 

YTD (As at 23 September 2013)

Source: Preqin Venture Deals Analyst
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Industry

Region

Portfolio 
Company Name Stage Deal 

Date
Deal Size 

($mn) Investors Location Industry

MobilEye Unspecifi ed 
Round Jul-13 400.0 BlackRock Capital Partners, Enterprise Rent-A-Car, Fidelity Management & 

Research Company, Sailing Capital International, Wellington Management Netherlands Other IT

Uber, Inc. Series C/ 
Round 3 Aug-13 361.2 Benchmark Capital, Google Ventures, TPG US Telecoms

Genband Unspecifi ed 
Round Jan-13 343.5 One Equity Partners, Sevin Rosen Funds, Venrock US Telecoms

AirWatch Series A/
Round 1 Feb-13 200.0 Insight Venture Partners US Software & 

Related

Flipkart Series E/
Round 5 Jul-13 200.0 Accel Partners, Iconiq Capital, Naspers, Tiger Global Management India Internet

Fig. 4: Notable Venture Capital Financings, 2013 YTD (As at 23 September 2013)

Source: Preqin Venture Deals Analyst

Private Equity Spotlight, October 2013

Stage

www.preqin.com/vcdeals
https://www.preqin.com/user/PE/VentureDeals/VentureDeals_LeagueTables.aspx?src=2
http://www.preqin.com/go.aspx?lid=6063
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While standard private equity performance metrics such as the IRR 
and multiple are useful for benchmarking and providing general 
insights into the industry, Preqin has developed an additional method 
for measuring private equity performance over time: the PrEQIn 
Private Equity Quarterly Index. The PrEQIn Index captures the returns 
earned by investors on average in their private equity portfolios, based 
on the actual amount of money invested in private equity partnerships. 

An example of the insights the PrEQIn Index can provide is apparent 
when examining the performance of buyout funds by fund size. By 
rebasing the indices to different points in time, we can better analyze 
the performance of the various buyout fund size categories over 
specifi c time periods. Fig. 1 shows the PrEQIn Indices for each buyout 
fund size, rebased to 100 as of 31 December 2000. This graph shows 
that until 2008, mega cap buyout funds had outperformed the smaller 
buyout fund size strategies, before experiencing a large drop in returns 
in late 2008. Mega buyout funds have since returned to being the top 
performer between Q2 2010 and Q1 2013.

During the fi nancial crisis in 2008 and 2009, larger buyout funds 
experienced sharp declines as they suffered from the unavailability 
of credit and their highly leveraged portfolios underwent steep falls 
in value. By rebasing the PrEQIn Indices as of 31 March 2008 in 
Fig. 2, we can gain insight into the performance of buyout funds by 
size since the market turmoil, which the indices as of 31 December 
2000 would not necessarily provide. Since this time, small and mid-
market buyout funds have outperformed their large and mega-sized 
counterparts, with the PrEQIn Mid-Market Buyout Index showing the 
highest returns in this period overall. In contrast to the index rebased 
to 31 December 2000, the PrEQIn Mega Buyout Index rebased to 31 
March 2008 has shown a more severe correction than smaller funds, 
although their recovery since the low point of 31 March 2009 has been 
notably strong.

The Facts Private Equity Performance

Private Equity Performance
Emma Underwood uses data on buyout fund size in order to explore the versatility of the PrEQIn Private Equity 
Quarterly Index as a measure of performance of the private equity industry.

Data Source:

The PrEQIn - Private Equity Quarterly Index is calculated on a quarterly basis using data from Preqin’s Performance Analyst. The 
models use quarterly cash fl ow transactions and NAVs reported for over 5,100 individual private equity partnerships that have raised 
aggregate capital worth over $3.4tn. Subscribers can click here for a full explanation as to the methodology behind PrEQIn – Private 
Equity Quarterly Index, and to view indices for different investment strategies

Preqin’s Performance Analyst contains full performance metrics for over 6,600 private equity funds, accounting for 70% of capital 
raised historically.

Not yet a subscriber? For more information, or to register for a demonstration, please visit:  

www.preqin.com/pa
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Fig. 1: PrEQIn Private Equity Quarterly Index: Buyout Funds by Size* 

(rebased to 100 as of 31 December 2000)

Source: Preqin Performance Analyst
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Fig. 2: PrEQIn Private Equity Quarterly Index: Buyout Funds by Size* 

(rebased to 100 as of 31 March 2008)

Source: Preqin Performance Analyst
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*Size ranges:
Vintage 1992-1996: Small Buyout <= $200mn, Mid Buyout $201mn-$500mn, Large 
Buyout > $500mn
Vintage 1997-2004: Small Buyout <= $300mn, Mid Buyout $301mn-$750mn, Large 
Buyout $751mn-$2bn, Mega Buyout > $2bn
Vintage 2005-2013: Small Buyout <= $500mn, Mid Buyout $501mn-$1500mn, Large 
Buyout $1501mn-$4.5bn, Mega Buyout > $4.5bn

Private Equity Spotlight, October 2013

https://www.preqin.com/user/PE/preqin_index.aspx?src=2
www.preqin.com/pa
https://www.preqin.com/user/PE/preqin_index.aspx
www.preqin.com/pa
http://www.preqin.com/go.aspx?lid=6063
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The Facts Private Equity Funds of Funds

Private Equity Funds of Funds
Francesca Braganza looks at the latest statistics on private equity fund of funds vehicles, including fundraising 
figures and the largest funds of funds currently in market.

Subscriber Quicklink:

Subscribers to Preqin’s Investor Intelligence can click here to view detailed profi les for 295 private equity fund of funds managers 
worldwide, including their assets under management, underlying fund type and geographic preferences, future investment plans, 
key contact information and more. 

Preqin’s Funds in Market contains detailed information on private equity fund of funds vehicles, including geographic focus, target 
size, industry preferences and more. Subscribers can click here to view all 1,641 private equity fund of funds vehicles currently in 
market and closed historically.

Not yet a subscriber? For more information, or to register for a demonstration, please visit:  

www.preqin.com/privateequity

Fund Firm Firm Location Final Size (mn) Vintage Year
Guochuang Kaiyuan Fund of Funds China Development Bank Capital China 15,000 CNY 2011

Portfolio Advisors Private Equity Fund VII Portfolio Advisors US 1,090 USD 2011

Siguler Guff Small Buyout Opportunities Fund II Siguler Guff US 940 USD 2011

Partners Group Global Value 2011 Partners Group Switzerland 680 EUR 2011

Swiss Investment Fund CTI Invest Switzerland 500 CHF 2013

Fig. 4: Five Largest Private Equity Funds of Funds Closed 2013 YTD (As at 30 September 2013)
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Fig. 1: Annual Private Equity Fund of Funds Fundraising, 2004 - 2013 

(As at 30 September 2013)

Source: Preqin Funds in Market
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Funds Currently in Market

Source: Preqin Funds in Market

Fund Firm Firm Location Target Size (mn) Fund Status
HarbourVest Partners IX - Buyout HarbourVest Partners US 1,500 USD Third Close

Abbott Capital Private Equity Fund VII Abbott Capital Management US 1,300 USD Raising

HarbourVest Partners IX - Venture HarbourVest Partners US 1,000 USD Raising

Crown Premium V LGT Capital Partners Switzerland 700 EUR Raising

GC Oriza Fund of Funds Oriza Holdings China 5,000 CNY First Close

Fig. 3: Five Largest Private Equity Funds of Funds Currently in Market (As at 30 September 2013)

  Source: Preqin Funds in Market

  Source: Preqin Funds in Market

Private Equity Spotlight, October 2013

Year of Final Close Proportion of Funds of Funds

www.preqin.com/ii
http://www.preqin.com/user/preparedQueries.aspx?querynumber=263&src=2
www.preqin.com/fim
http://www.preqin.com/user/preparedQueries.aspx?querynumber=264&src=2
http://www.preqin.com/go.aspx?lid=6063


Conferences Spotlight

Conference Dates Location Organizer Preqin Speaker Discount Code
4th Annual Private Equity Operations 
and Compliance Forum

17 - 18 October 
2013 New York Financial Research 

Associates - 10% Discount - 
FMP187

New York Times DealBook: Global 
Outlook 21 October 2013 Hong Kong The New York 

Times - -

CEE Private Equity 22 - 23 October 
2013 London C5 - -

Family Offi ce and Private Wealth 
Management Forum - West

23 - 25 October 
2013

Napa, 
California

Opal Financial 
Group - -

2013 Women's Alternative Investment 
Summit

7 - 8 November 
2013 New York Falk Marques 

Group - -

Alternatives Investment Series 2013 18 November 2013 Hong Kong Daiss Associates - -

SuperInvestor 19 - 22 November 
2013 Paris ICBI Mark O'Hare 15% Discount - 

FKR2345PRQW

Emerging Managers Forum Zurich 2013 19 November 2013 Zurich Terrapinn - -

ALFI European Alternative Investment 
Funds Conference

19 - 20 November 
2013 Luxembourg ALFI Stuart Taylor -

Private Banking Latin America / 
Americas Family Offi ce Forum 2013

20 - 21 November 
2013 Florida Terrapinn - -

TradeTech Asia 20 - 21 November 
2013 Singapore WBR - 15% Discount - 

Preqin15
Raising Private Equity Funds From 
Institutional Investors 21 November 2013 New York Capital Roundtable - -

SuperReturn Africa 3 - 5 December 
2013 Accra, Ghana ICBI Mark O'Hare 15% Discount - 

FKR2352PRQW

PE IR Conference 12 December 2013 London BIE Events Ignatius Fogarty -

All rights reserved. The entire contents of Private Equity Spotlight are the Copyright of Preqin Ltd. No part of this publication or any information contained in it may be copied, transmitted by any electronic means, or stored in any electronic or 
other data storage medium, or printed or published in any document, report or publication, without the express prior written approval of Preqin Ltd. The information presented in Private Equity Spotlight is for information purposes only and does 
not constitute and should not be construed as a solicitation or other offer, or recommendation to acquire or dispose of any investment or to engage in any other transaction, or as advice of any nature whatsoever. If the reader seeks advice rather 
than information then he should seek an independent fi nancial advisor and hereby agrees that he will not hold Preqin Ltd. responsible in law or equity for any decisions of whatever nature the reader makes or refrains from making following its 
use of Private Equity Spotlight.

While reasonable efforts have been made to obtain information from sources that are believed to be accurate, and to confi rm the accuracy of such information wherever possible, Preqin Ltd. does not make any representation or warranty that the 
information or opinions contained in Private Equity Spotlight are accurate, reliable, up-to-date or complete. 

Although every reasonable effort has been made to ensure the accuracy of this publication Preqin Ltd. does not accept any responsibility for any errors or omissions within Private Equity Spotlight or for any expense or other loss alleged to have 
arisen in any way with a reader’s use of this publication.
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Conferences Conferences SpotlightConferences Spotlight

Private Equity Spotlight, October 2013

Date: 17 - 18 October 2013                     Information: http://www.frallc.com/conference.aspx?ccode=B887 
Location: The Princeton Club - New York, NY
Organiser: Financial Research Associates

This conference has been dedicated to helping CFOs, CCOs and other senior-level fund executives come away with useful, cutting-
edge strategies that promote optimum efficiency. Whether you’re from a fund-of-fund, a large fund or a small to mid-sized fund, you’ll 
find immense value by attending this event! Preqin subscribers are eligible for a 10% discount with Code FMP187

4th Annual Private Equity Operations and Compliance Forum

Date: 21 October  2013                     Information: http://www.nytdealbookconferenceasia.com
Location: Hong Kong
Organiser: The New York Times

Join New York Times DealBook editor Andrew Ross Sorkin and 300 invited guests drawn from the C-suite, from banking and private 
equity, from government and think tanks for a compelling discussion on global investing opportunities.

New York Times DealBook: Global Outlook

http://www.preqin.com/go.aspx?lid=6063
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Conferences

Date: 22 - 23 October 2013                     Information: http://www.c5-online.com/Privateequity
Location: The Bloomsbury Hotel, London
Organiser: C5 Communications

20th Annual Private Equity Conference is the most acknowledged and industry-specific event that bring together prominent 
institutional investors and top-tier fund managers to share their insights on: 
• What is LPs appetite for co-investment opportunities in the region
• How institutional investors assess the region and how CEE can outperform
• How to evaluate investment strategies for second generation LPs

CEE Private Equity

Private Equity Spotlight, October 2013

Date: 23 - 25 October  2013                     Information: www.opalgroup.net/trk/fopwwc1307.html
Location: Napa Valley Marriott Hotel & Spa
Organiser: Opal Financial Group

As part of the Private Wealth Series, Opal Financial Group’s annual Family Office/Private Wealth Management Forum West is set to 
explore the challenges and opportunities associated with investing in emerging markets, alternative investments, real estate, direct 
energy and numerous other asset types. Other topics being covered will include tax and regulatory issues, asset protection and 
fiduciary responsibilities of consultants/family offices/family members.

Opal will end the event with a wine tour through the heart of beautiful wine country in which attendees will have the opportunity 
to sample wines from some of the vineyards in Napa Valley while networking with their peers. Attendance for the conference is 
encouraged for family offices, multi-family offices, high net worth individuals and consultants (in an advisory role, with no fund raising 
intentions). Others who should attend include representatives of asset management firms, insurance companies, broker-dealers, law 
firms and service providers.

Family Office & Private Wealth Management Forum - West

Date: 7 - 8 November  2013                     Information:  http://www.WomensAlternativeInvestmentSummit.com
Location: The Pierre, New York City
Organiser: Falk Marques Group 

The 5th annual Women’s Alternative Investment Summit will be held November 7 & 8, 2013 at The Pierre, New York City.  The Summit 
brings together an influential group of senior-level women involved in the alternative investment industry and enables them to 
build trusted networks and engage in candid discussions. This groundbreaking conference features moderated panel discussions, 
facilitated roundtable conversations, and keynote dialogues. Multi-session tracks address the many asset classes, including private 
equity, venture capital, hedge funds, real estate, real assets, and infrastructure.  The event also will feature insights on some of the key 
investment sectors, including energy, health care, emerging markets, the consumer, housing, and water. In addition, attendees will 
have the opportunity to attend pre-conference workshops focused on fundraising, compensation, and board membership.    

5th Annual Women’s Alternative Investment Summit

Date: 19 - 20 November  2013                                                                                                   Information: www.alfi.lu
Location: Nouveau Centre de conférences Kirchberg (NCCK) Luxembourg
Organiser: ALFI 

The conference offers two days of presentations and panel discussions on the latest news and trends in the alternative investment 
industry will specialised workshops on Hedge Funds, Real Estate and Private Equity Funds.

In 2012, the event attracted a new record of about 600 registrations with 29 exhibitors and 36 sponsors.

European Alternative Investment Funds Conference

http://www.preqin.com/go.aspx?lid=6063
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Date: 12 December  2013                     Information: http://www.bieevents.com/ir2013-details
Location: London
Organiser: BIE Events

Welcome to our 5th Investor Relations Conference serving the investor relations community along with investors in and advisors  to 
private equity, private infrastructure and private real estate. Last year, the event drew over 130 delegates from all corners of the 
alternative assets universe to discuss all aspects of the investor - manager relationship.

The PE Investor Relations Conference

Conferences SpotlightConferences

Private Equity Spotlight, October 2013

Date: 20 - 21 November 2013                    Information:  http://www.WomensAlternativeInvestmentSummit.com
Location: Marina Bay Sands, Singapore
Organiser: WBR
TradeTech Asia is the region’s largest trading and technology conference, bringing together over 670 senior equity trading and 
technology professionals.

With over 70% of the audience from a buy-side, broker or an exchange, TradeTech is unrivalled in its ability to uncover, debate and 
determine where the industry is heading. Year after year it has convinced Asia’s most senior trading and technology decision makers 
to leave their desks for two days each November.

TradeTech Asia

TIME IS 
RUNNING 
OUT...

2013 CONFIRMED SPONSORS INCLUDE:

part of

ab

REQUEST THE FULL ATTENDEE LIST
 +65 6408 9220     wbrinfo@wbresearch.com     www.tradetechasia.com

Meet with 300 Heads of Trading from the 
Top 100 Buy Side fi rms in Asia (by AUM) 

Benefi ts of Attending TradeTech Asia: 

Network with your prospects under

one roof - 160 senior buy-side 
traders and technology 

buyers are already registered

Senior decision makers will be attending 

to actively seek out new solutions and partners

Meet the Heads of Trading from the top 100 buy-side fi rms that trade 

Asia by AUM

Can you afford to miss this opportunity to position your company as 
the thought leader in the market?

20-21 November 2013, Marina Bay Sands, Singapore

15% discount
quote 'PREQIN15'

http://www.preqin.com/go.aspx?lid=6063



