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The fi nancial crisis had a signifi cant impact 
on the private equity investments made 
by institutional investors. Many investors 
reduced the rate at which they made new 
commitments to funds and others ceased 
making any new commitments at all for 
a prolonged period of time. Fundraising 
for private equity funds has consequently 
become a far more challenging prospect 
for GPs over the past couple of years. 
Private equity funds that reached a fi nal 
close during 2009 secured $279 billion, 
less than half of the $643 billion raised the 
year before. Perhaps even more telling 
of the diffi cult fundraising environment is 
the fact that funds which reached a fi nal 
close in Q2 2010 raised just $41 billion, 
down from $92 billion in Q2 2009 and $195 
billion in Q2 2008.

The fundraising process is also taking 
longer. As shown in Fig. 1, funds that 
reached a fi nal close in H1 2010 took an 
average of 19.8 months to reach a fi nal 
close compared to an average of 18.6 
months for funds that closed in 2009 and 
15 months for funds that closed in 2008. 
Fund managers therefore have to be 
prepared for fundraising for new vehicles 

to be a more protracted process than it 
was in the past. 

Investor Appetite
With fundraising taking longer, any 
changes in investor sentiment and in 
the capital that LPs set aside for new 
commitments will take a while to fi lter 
through into the overall fundraising 
statistics, making it diffi cult to assess 
investor appetite using this alone. Our 
recent research, however, has shown that 
despite the slow pace of fundraising at 
present, investor sentiment towards private 
equity has generally remained positive. 
A considerable 98% of respondents to a 
recent Preqin survey of 100 institutional 
investors intend to either increase or 
maintain the scale of their private equity 
allocations during the next three to fi ve 
years, showing that the asset class is set 
to remain an important part of the overall 
investment portfolios of these institutions in 
the future.

A signifi cant proportion of LPs are also set 
to increase the pace at which they make 
new commitments to private equity funds. 
As shown in Fig. 2, 39% of participants 

in our recent survey intend to use more 
capital for new fund commitments in 2011 
than in 2010 and a further 49% are set to 
commit the same amount in 2011 as in 
2010.  

A small proportion of investors (16% of our 
survey sample) either do not anticipate 
making new commitments to funds before 
2012 or have not as yet determined the 
timing of their next private equity fund 
commitment. The intentions of LPs towards 
private equity over the next 12 months 
have, where possible, been included in 
their profi les in this year’s edition of the 
Preqin Limited Partner Universe, detailing, 
if already decided, the amount of capital 
they expect to commit to new funds in H2 
2010 to H1 2011, or alternatively the time 
frame of their next planned commitment.

Importance of Maintaining Relationships 
with Existing LPs

Funds that closed in 2008-9 received an 
average of 63% of their commitments 
from LPs that had invested in previous 
vehicles managed by the same GP. This 
is clear evidence of the importance of 
GPs successfully maintaining a good 

Source: Preqin

Fig. 1: Average Time Taken for a Fund to Achieve a Final Close by 
Year of Fund Close
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Fig. 2: Amount of Capital Investors Plan to Commit to Private 
Equity Funds in 2011 Compared to 2010. 

The private equity LP universe has undergone signifi cant changes in the past year. In preparing for the 
newly released 2010 Preqin LP Universe we have spoken to thousands of institutions around the world. 
Helen Kenyon looks at some of the key fi ndings

The Private Equity LP Universe 

Feature The Private Equity LP Universe 
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relationship with their existing LP base. 
In 2010, increasing numbers of LPs have 
been choosing to reassess their existing 
relationships with GPs and are frequently 
setting more stringent criteria for them to 
meet. A considerable 87% of respondents 
to our recent survey of institutional 
investors are planning to only selectively 
make re-up commitments to GPs and will 
discontinue some relationships during 
2010/11.

Fund managers should therefore ensure 
they communicate effectively with their 
existing LPs and seek to ascertain 
which, if any, are dissatisfi ed, both to see 
what can be done to improve troubled 
relationships and to have a clearer idea 
during the early stages of planning their 
next fundraising campaign of how much 
capital will need to be secured from LPs 
with which they have no prior relationship.

Forging New Relationships with LPs
With many LPs either choosing to 
discontinue some of their existing 
GP relationships, or placing their 
investments in the asset class on hold, 
it will increasingly be necessary for fund 
managers to look beyond their usual 
sources of capital when fundraising. 
The encouraging news for GPs is that of 
those respondents that intend to make 

new commitments to funds in the next 
two years, 77% will consider forging new 
relationships with GPs in this time frame. 
In addition, private equity is still drawing 
interest from institutions that have yet to 
make their maiden investments in the 
asset class, a number of which are likely 
to make their fi rst forays into private equity 
during 2010-11.

Fund Terms and Conditions
Fund terms and conditions have drawn 
an increasing degree of interest from LPs 
in recent months, with institutions seeing 
the diffi cult fundraising environment as an 
ideal opportunity to push for concessions 
from GPs. Consequently, GPs planning 
to hit the road in the next 18 months with 
new vehicles need to carefully consider 
the terms and conditions they plan to offer 
LPs.

A considerable 81% of respondents to a 
May 2010 survey of LP attitudes to fund 
terms and conditions felt that the balance 
of power during negotiations had shifted 
towards LPs over the past year (Fig. 3), 
and expectations are high within the LP 
community that GPs will make fund terms 
and conditions more LP-friendly. Areas in 
which LPs are most dissatisfi ed include 
management fees, named as an issue by 
64% of survey respondents, and the carry 
structure, named by 25% of respondents. 

Who Should GPs Be Targeting?
Investors of all types have remained 
active over the past year, from small 
family offi ces right up to huge public 
pension funds overseeing private equity 
portfolios worth billions of dollars. Funds 

that reached a fi nal close during 2008 
and 2009 continued to source capital 
from a wide range of different types of 
institution, with the average fund that 
closed in this period securing 16% of its 
capital from public pension funds, 15% 
from fund of funds managers and 12% 
from family offi ces and foundations, with 
further signifi cant contributions from 
banks, endowment plans and insurance 
companies. The 2010 Preqin Limited 
Partner Universe includes profi les for all 
types of institutional investor active in the 
private equity asset class.

Investors outside North America and 
Europe are becoming increasingly 
important suppliers of capital to private 
equity funds. Funds that reached a fi nal 
close in 2007 received an average of 8% 
of their committed capital from LPs in 
Asia and Rest of World; in 2008/9, this 
proportion rose to 10% (Fig. 4). In addition, 
our recent survey of LPs found that 82% 
of respondents from Asia and Rest of 
World intend to increase their allocations 
to private equity over the longer term, 
evidence that this region is set to become 
an even more important source of capital 
to the private equity industry in the future. 
17% of the profi les included in the 2010 
edition are for investors based in Asia and 
Rest of World, including more than 200 
profi les for LPs located in Asia.

Intense Competition for LP Commitments
A considerable 1,562 private equity 
funds are on the road competing for 
commitments as of September 2010, more 
than the 1,304 funds that were on the 
road in January 2008. As our research has 

Source: Preqin

Fig. 3: LPs Experience of Changes in the Balance of Power While 
Negotiating Terms and Conditions in the Last Year

Source: Preqin

Fig. 4: Make Up of LPs in the Average Fund by LP Region (Capital 
Committed to Funds Closed in 2008 - 2009

“81% of respondents felt that 
the balance of power had 
shifted towards the LPs”

Feature The Private Equity LP Universe 
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The 2010 Preqin Limited Partner Universe

With information on more than 2,700 investors 
worldwide, plus over 100 pages of vital 
analysis, the 2010 Preqin Limited Partner 
Universe is the most comprehensive printed 
guide to institutional investors in private equity 
ever produced. Order before September 24th 
for a 25% pre-publication discount. 

Feature

www.preqin.com/lpu

Data Source:

Download Data

shown, many LPs have either placed their 
private equity investments on hold or have 
reduced the amount of capital available for 
new commitments. As such, competition 
for LP capital will remain intense and GPs 
seeking to raise capital during 2010-11 
need to be prepared to cast their net wider 
than in the past in order to improve their 
chances of securing the desired amount for 
their vehicles. 

Information in this month’s feature article is 
taken from the newly released 2010 Preqin 
Limited Partner Universe, which includes 
profi les for more than 2,700 investors in 
private equity, providing vital information on 
their investment preferences, key contact 
information, investment consultants used, 
and the timing of their next private equity 
investments. 

For more information please visit:
www.preqin.com/LPU

The Private Equity LP Universe 

http://www.preqin.com/go.aspx?lid=1319
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With information on more than 2,700 investors worldwide, plus over 100 pages of vital analysis, the 2010 
Preqin Limited Partner Universe is the most comprehensive printed guide to institutional investors in private 
equity ever produced.

Key features of this publication include:

• Profi les for over 2,700 institutional investors in private equity.

• Includes institutions from over 72 countries worldwide.

• All investor types are profi led, including public and private sector pension plans, fund of funds, insurance 
companies, asset managers, family offi ces, endowments, sovereign wealth funds and more… 

• Includes direct contact information for key personnel; key fi nancial information; sample investments; 
fund preferences by type size, geography and experience; future plans.

• Over 100 pages of vital analysis including detailed look at the overall universe, make up of investors in 
closed funds, individual analysis sections for all major countries and regions worldwide, league tables 
showing biggest investors, key investors to watch.

2010 Preqin
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Order Form
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2010 Preqin Limited Partner Universe Order Form - Please complete and return via fax, email or post
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Venture Capital SpecialForeword

This month’s issue of Spotlight features 
an in-depth focus on the venture capital 
industry. Using data and intelligence taken 
from Preqin’s suite of online databases, we 
show how the industry has performed, the 
size and scope of active fi rms worldwide, 
latest fundraising news and the views of 
institutional investors on venture capital 
allocations.

The venture capital industry as we know 
it today can trace its roots back to the 
1970s, which saw the inception of a 
number of Sand Hill Road investment 
fi rms along with the establishment of the 
NVCA in 1973. The following forty years 
have seen a number of ups and downs 
in the industry, with the 1980s seeing a 
period of industry growth amidst variable 
performance, the late 1990s delivering 
exceptional performance with a surge in 
fundraising, and the past ten years seeing 
disappointing returns and fundraising 
taking place at a far lower level than in the 
late 90s.

Within Europe especially, overall 
fundraising has troughed following 
numerous years of disappointing returns 
leading to investor indifference. Figures 
for the US are also failing to live up to 
expectations, but there are signs of growth 
within Asian and Rest of World markets, 
where fundraising peaked in 2008 at 
$23bn – a higher total than that seen in 
Europe and a similar level to the US.
Although overall fundraising totals and 
overall performance returns have proven 
to be disappointing, there are a number of 
bright spots within the industry.

As our performance analysis on page 
12 shows, although overall performance 
statistics are somewhat disappointing, 
there are a signifi cant minority of venture 
managers that provide very strong returns. 
The days of funds exhibiting 100%+ IRRs 
may be behind us, but nearly 20% of 2005 

vintage funds currently have net IRRs in 
excess of 20%. The evidence for manager 
expertise within the venture sector is 
compelling. 70% of fi rms appearing in 
the top quartile have seen their follow-on 
vehicle exceed the median, with a number 
of fi rms having seen the majority of all 
funds raised appearing in the top quartile. 
While some fi rms have struggled to raise 
capital, those managers with a strong track 
history have provided a more compelling 
case for investment, and raised new 
vehicles in relatively quick time, even in the 
current fi nancial climate.

Certain areas within the market are 
seeing a clear increase in interest, with 
opportunities in cleantech and renewable 
energy leading to a number of new 
industry-specifi c fi rms and funds being 
established over the past few years. 
Opportunities in emerging markets 
represent another exciting area for 
the industry, with growth being fuelled 
following a surge in interest from 
institutional investors located both locally, 
and also from the US and Europe. Our 
special feature includes an overview of 
the makeup of active venture fi rms by 
type and geography on page 8, while we 
also examine which investors are actively 
considering making new commitments on 
page 14.

Although there are more positive aspects 
within the industry, current sentiment 
towards the market is understandably 
mixed; some claim that the venture capital 
model is broken, while others believe that 
an evolution is required if the industry is 
to improve upon the overall performance 
experienced in the past 10 years.

There are arguments that improvements in 
technology have made it cheaper to launch 
new businesses, contrasting with the trend 
of larger funds which search for higher 
minimum investments. We have seen 

an increasing number of ‘Super Angels’ 
coming forward to fi ll the gap, raising 
smaller vehicles with more private capital 
than traditional funds in order to access 
these opportunities.

With many fi rms now competing for larger 
deals, there is also talk of prices being 
driven up, therefore endangering future 
returns for investors.
 
What our analysis suggests is that the 
venture capital fund market is often 
over-simplifi ed. The reality is that 
overall industry performance may be 
disappointing, but there are also many 
success stories, growth areas, and an 
elite group of fi rms that are consistently 
providing investors with excellent returns.
Whether venture capital continues to be 
available via traditional fund structures, 
through corporate venturing as discussed 
by guest writer Jim Mawson on page 
9, from ‘Super Angels’, or from other 
means, it is certain that for the time being 
it remains a vital asset class capable of 
driving growth, innovation and the overall 
economy. We hope that you fi nd the data 
in our Venture Special to be interesting and 
informative, and as ever we welcome any 
feedback that you may have.

The venture capital sector has been anything but predictable, with performance spanning the returns 
spectrum.  Tim Friedman provides the introduction to our special venture capital report

The Venture Adventure
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Fund Managers Fund Manager Spotlight: The Venture Landscape

The Preqin database provides details for 
over 3,500 fi rms located across the globe 
making venture capital investments, of 
which 1,365 manage specifi c closed-
end venture capital funds. Fig. 1 shows 
historical fundraising for venture fi rms 
since 1998 and the geographic focus of 
the respective funds. 

Fundraising
Over 3,700 venture vehicles have raised 
$558 billion since 1998, with North 
America-focused funds consistently raising 
the most capital each year. The largest 
annual amount raised was by funds 
closing in 2000; this record fi gure came 
as a result of the dot-com boom. North 
America-focused funds were responsible 
for raising 75% of the $84 billion raised by 
venture fi rms in 2000 and account for 63% 
of the total capital raised by the sector 
since 1998. However, Asia and Rest of 
World-focused funds have become more 
prominent within the venture market, and 
were responsible for 37% of the $62 billion 
raised in 2008.

Fig. 2 reveals that 49% of the 1,365 
venture fund managers are headquartered 
in North America. Europe hosts 25% of 

venture fi rms, and Europe-focused funds 
have raised 16% of aggregate capital 
commitments between 1998 and 2010. 
25 Europe-focused funds have closed in 
2010 to date, raising $7.6 billion in capital 
commitments. A quarter of venture fi rms 
are located in Asia and Rest of World, and 
this fi gure is likely to increase as emerging 
economies continue to develop.

Venture Investment Stage
Fig. 3 displays a breakdown of venture 
funds by their investment stage focus. 
Venture funds with no specifi c stage 
focus have consistently raised the largest 
proportion of overall venture capital 
fundraising and so far in 2010, 39% of the 
venture funds that have closed have no 
specifi c investment stage preference. For 
the purpose of this analysis, early stage 
funds include all those funds that have a 
marked inclination towards seed and start-
up investments. Early stage funds raised 
$12.3 billion in 2005, but since then have 
garnered less capital from investors year 
on year, irrespective of growth or decline 
in the aggregate capital raised by venture 
funds. 

Since 2005, expansion funds have 
consistently increased their annual share 
of the venture fundraising market. Of the 
$30.3 billion raised by all venture funds 
in 2009, expansion funds accounted for 
a record 37%, and since 2005 they have 
raised an aggregate $65.8 billion. Pine 
Brook Road Partners I is one of the ten 
largest venture funds to close since 2005, 
having secured $1.4 billion in capital 
commitments by its fi nal close in April 
2009. The fund was raised to provide 
expansion capital to new or near-new 
energy and fi nancial services businesses 
that are looking to grow and expand.

Late stage funds are often raised by 
specialized later stage venture capital 
fi rms such as the Silicon Valley-based 
Meritech Capital Partners. 2010 has 
already seen four late-stage venture funds 
close, raising an aggregate $1.8 billion, 
and one of the largest venture funds 
to close recently was the late stage-
focused Institutional Venture Partners 
XIII. California-based Institutional Venture 
Partners closed its eighth technology fund 
in June 2010 on $750 million, signifi cantly 
surpassing its initial $600 million target, 
showing that even in these tough times 

Siobhan Brewster considers activity within the venture capital fundraising market over the 
last 12 years

The Venture Landscape

Source: Preqin

Fig. 2: Breakdown of Venture Firms by Geographic Location

Source: Preqin

Fig. 1: Breakdown of Annual Venture Fundraising by Geographic 
Focus: 1998 - 2010 YTD
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Fund Managers Fund Manager Spotlight: The Venture Landscape

for fundraising, fi rms with a compelling 
proposition and track record can achieve 
great success. 

Venture Fund Size
Fig. 4 illustrates the breakdown of 
venture capital fi rms by the largest fund 
they have raised or are currently raising, 
demonstrating that 78% of venture fi rms 
have never raised a fund greater than 
$250 million and only 8% of fi rms have 
raised a venture fund which has closed on 
$500 million or more. 

Venture Fund Industry Preference
Venture capital is traditionally associated 
with high technology industries such as 
biotechnology and information technology 
due to their innovative nature and the 
potential rates of return from disruptive 
technology. Fig. 5 shows the industry 
preferences of venture funds that have 
closed between 2005 and 2010 and those 
funds that are currently in market seeking 
capital. Information technology remains the 
most popular industry for venture funds to 
invest in. The health care industry is also 
prominent, with over 35% of both closed 
funds and those fundraising seeking to 
include health care in their portfolios. It is 
also interesting to note that the industrials 
sector is listed as an industry preference 
by twice the proportion of funds currently 
raising compared to funds closed between 
2005 and 2010. 

Source: Preqin

Fig. 3: Breakdown of Annual Venture Fundraising by Fund Type: 
2005 - 2010 YTD
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Fig. 4: Breakdown of Venture Firms by Largest Fund Raised or 
Currently Raising

Preqin Funds in Market 

Included as part of Preqin’s integrated 360° online private 
equity database, or available as a separate module, Funds in 
Market provides detailed and extensive information on private 
equity funds seeking capital, including over 460 venture funds.

Preqin Fund Manager Profi les

Included as part of Preqin’s integrated 360° online private 
equity database, or available as a separate module, Fund 
Manager Profi les provides detailed and extensive information 
on over 5000 private equity fund managers, including 3500 
venture fund managers.  

www.preqin.com/fmp

www.preqin.com/fi m

Data Sources:

Download Data
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The Venture Adventure...

Entrepreneurs gain from broader venture 
funding sources. By concentrating on a 
few fast-growing and highly successful 
businesses, venture capital fi rms usually 
achieve their goal of fi nancial return 
but also leave the door open to other 
approaches to funding nascent enterprises 
by companies eager to gain strategic 
benefi ts from investing in third-parties.

Venture capital fi rms fund 1,200 
European small and medium-sized 
enterprises (SMEs) a year, which is a 
very small minority (0.1%) of the 20 
million companies in the region with most 
employing one to 10 people, according 
to Simon Cook, chief executive of DFJ 
Esprit and a VC committee member of 
the European Private Equity and Venture 
Capital Association. Individuals, so-
called angel investors, excluding friends 
of families of the entrepreneurs, back a 
similar number, according to Cook, adding 
“this means that 99% of small businesses 
do not have external venture capital 
shareholders – and this is a good thing”.
Most VCs have funds with at least a 
10-year life and build a portfolio with the 
assumption that about half to two-thirds 
of the committed capital will be needed to 
continue investing in the most successful 
companies they initially backed.

This funnel whereby VCs see hundreds 
of companies each year, back a small 
proportion and then concentrate most of 
their attention on the handful that could 
deliver outsized returns is extremely 
effective for society and investors.
VC-backed businesses are often the most 
important ones for an economy in terms 
of productivity and employment growth as 
the VCs seek out the entrepreneurs seen 
as most likely to succeed and provide a 
positive fi nancial return on investment.
The World Economic Forum in its two-
year study of the industry’s impact found 
total production grew 15% per year faster 
in private equity-backed industries and 

economic value-added was quicker by an 
annual 1.2%.

In the US, VCs fund twice the proportion of 
SMEs, but these businesses employed 12 
million people (11% of the private sector) 
and had aggregate revenues of nearly $3 
trillion (21% of American GDP in 2008), 
according to local trade body National 
Venture Capital Association. In the UK, 
which represents about half of Europe’s 
private equity market, the proportions 
were even higher at 21% of private sector 
employees and £310bn of aggregate 
revenues, according to the British Private 
Equity and Venture Capital Association’s 
research in 2007.

However, some companies with in-house 
VC divisions – called corporate venturing 
– have taken a slightly different approach. 
By often trying to marry strategic benefi ts 
for their parent organisation with positive 
fi nancial returns a number of corporate 
venturing divisions aim to make nearly all 
their portfolio companies do reasonably 
well without necessarily becoming the 
“home runs” that VCs often target.
Bill Byun, who was managing director at 
Samsung Venture Investment Corporation, 
the corporate venturing division of Korean 
electronics conglomerate Samsung, left 
at the start of the month to set up his 
own independent VC, 7 Capital. He said: 
“Samsung has revenues of $230bn. I’m 
not saying it does not care about the 
fi nancial returns from Samsung Venture 
[which invests more than $100m per year] 
but it has a different focus: value beyond 
capital, such as fi nding an investment that 
can improve the product line and generate 
an extra 1% in sales.”

This approach where a venture 
investment, usually as part of a wider 
syndicate containing VCs, comes 
alongside a rational of how a business can 
potentially benefi t means there is more 
onus on having fewer failures than VCs. 

However, analysis of 13,000 VC rounds 
in the 1990s found corporate venturers 
outperformed independent peers, 
according to research by Gary Dusnitsky, 
associate professor at London Business 
School, and Zur Shapira, professor at New 
York University.

Corporate venturing can also be used to 
build an entire market or ecosystem for 
a parent’s products to sell into. US-listed 
semiconductor maker Intel has invested 
nearly $10bn through its corporate 
venturing unit in less than 20 years, while 
industrial conglomerate General Electric 
runs three dedicated corporate venturing 
funds across media, healthcare and 
clean technology and computer company 
IBM backs third-party VCs and has set 
up a camp for entrepreneurs to meet its 
researchers and win competitions.
GE’s healthcare and clean-tech funds, 
with a committed $200m each, were set 
up earlier this year amid a number of 
companies setting up similar investment 
vehicles, including car maker General 
Motors, Korea Telecom, software 
company Asseco Poland, Indian phone 
service group One97, the Washington 
Post’s education subsidiary Kaplan and 
German healthcare company Boehringer-
Ingelheim.

The fl ood of entrants has been reminiscent 
to the late 1990s boom when investing 
in technology companies with an internet 
focus for fi nancial returns drove many 
corporate venturing units’ strategies.
Although it had been through various 
waves of interest from the 1960s, 
corporate venturing took off in the late 
1990s as a way for companies to boost 
their share price or booked earnings by 
primarily investing in dot.com businesses. 
As a result, from relatively low beginnings 
an estimated 350 corporate venturers 
invested $16bn in 2000 and made up 
about 16% of the entire venture capital 
investment that year. The dot.com 

Guest contributor and founder of www.globalcorporateventuring.com James Mawson 
takes a look behind the scenes of this important sector and considers who can benefi t from 
this source of capital

Corporate Venturing

Guest Piece
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Year Corporate Venture Capital 
Investments ($mn)

Percentage of 
overall VC deals 

Number of
 Corporate-Backed deals

Percentage of Overall Deals with at 
least 1 CVC

1995 434 7% 136 7%

1996 733.5 7% 234 9%

1997 960.2 9% 334 10%

1998 1,708.8 16% 515 14%

1999 7,969.4 16% 1,288 23%

2000 16,188.9 13% 2,105 26%

2001 4,858.6 9% 1,002 22%

2002 1,941.6 7% 577 18%

2003 1,315.8 7% 451 15%

2004 1,546.4 7% 553 18%

2005 1,584.8 8% 559 17%

2006 2,016.9 9% 659 18%

2007 2,645.5 8% 802 20%

2008 2,233.4 7% 768 19%

2009 1,326.7 9% 377 13%

US Corporate Venturing Investments

Source: NVCA Q1 2010

James Mawson
Founder of www.globalcorporateventuring.com

James was editor of Private Equity News, part of Dow 
Jones and The Wall Street Journal in London, for nearly 
four years until May, 2010 when Global Corporate 
Venturing was launched as an independent title.

The monthly magazine will cover each economic 
sector in turn throughout the year to provide the most 
comprehensive data and analysis of companies’ activities 
in buying minority stakes in third-party businesses as 
well as the best comment from the most highly-regarded 
thinkers. The news section will round up the previous 
months deal activity, people moves and regulatory and 
other relevant stories to complement the website. 

The website will cover the most important stories relevant 
to corporate venturers and offer a push-service email 
newsletter. 

About the writer:

The Venture Adventure...Guest Piece

implosion in 2001 wiped out previously-
booked earnings and many investments 
causing corporate venturers to rapidly 
retreat. By the fi rst half of 2007 in the US, 
corporate venturers invested the much 

smaller amount of $1.3bn, which was 
8% of venture capital total, but this has 
started to rise again as money fl ows into 
the sector.
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It is well known that the collective 
performance of venture capital funds 
over the past decade, since the crash of 
the technology bubble, has not lived up 
to expectations. Fig. 1, which is based 
on performance data for more than 700 
venture capital funds (excluding early 
stage funds), shows the median IRR of 
venture funds by vintage for the years 
1996 to 2007. Vintage 1997 funds have the 
highest median IRR of all of the vintages 
shown, at around 23%, and funds of this 
vintage require extremely high returns – in 
excess of 75% – to be considered a top 
quartile fund in terms of IRR. As Fig. 1 
shows, the best performing vintage 1996 
venture funds also produced impressive 
returns, with an IRR over 62% required 
for a fund to be in the top quartile for this 
vintage.

For the vintages following these, the 
technology crash affected the overall 
performance of venture funds, and returns 
have struggled to recover since. The 
median vintage 1998 venture fund has 
still produced a positive IRR, at just over 
6%, and a 17.5% IRR is required for a 
fund to be in the top quartile. However, the 

median fund for each of the three following 
vintages has a negative IRR, and top 
quartile performance is also signifi cantly 
lower.

Fig. 2 shows the proportion of venture 
funds for each vintage year from 1996 to 
2007 that have achieved an IRR of 20% 
or more, portraying a similar story to that 
shown in Fig. 1. Nearly 35% of vintage 
1996 venture funds in the sample, and 

Sam Meakin takes a look at the performance of venture funds over the last 15 years

Performance Spotlight: Venture Funds

Performance Performance Spotlight: Venture Funds

Source: Preqin

Fig. 2: Proportion of Venture Funds Achieving an IRR of 20% or 
More
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Fig. 1: Venture Funds: Median Net IRRs and Quartile Boudaries by Vintage Year
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more than half of vintage 1997 funds, have 
produced IRRs of 20% or more. Nearly 
one-fi fth of vintage 1998 funds have also 
done so, but the fi gures then fall away 
further for vintages following this, with less 
than 5% of vintage 1999 and 2000 venture 
funds returning 20% or more. The fi gure 
for vintage 2005 funds suggests some 
improvement in venture fund performance, 
with nearly 20% of funds achieving an IRR 
of 20% or more, despite the median fund 
still being in the red. This demonstrates 
the importance of good fund selection 
for venture capital fund investors. The 
proportion of funds achieving an IRR of 
20% or more is lower for both vintage 
2006 and vintage 2007, but these funds 
have had less time to add value to their 
portfolio investments and are still early in 
their J-curves.

Fig. 3 shows the mean IRR and the 
standard deviation of IRRs for each 
vintage year for venture funds of vintages 
1996 to 2007. For vintages 1996 to 
1998, standard deviations are in excess 
of 45 percentage points, mainly due to 
the extremely large returns produced 
by some funds of these vintages (some 
funds in the sample have IRRs in excess 
of 500%). Following the burst of the 
technology bubble, standard deviations 
have been much lower, but appear to be 
trending upwards since the lows seen for 
vintages of the early 2000s, suggesting an 
increasing importance in fund selection. 
Vintage 2005 funds have one of the 
highest standard deviations of recent 
vintages, at around 25 percentage points, 
once more showing the variation in the 
performance of funds from this vintage. 
The mean IRR for vintage 2005 funds 
stands at just over 6%. When compared 
to the median IRR of -1.9%, this suggests 
that some funds of this vintage are 
signifi cantly outperforming their respective 
median benchmarks. While the median 
venture capital fund’s performance has 
fl uctuated around 0% for vintages 1999 to 
2007, investors with good fund selection 
skills are still able to achieve signifi cant 
returns from the asset class.

Preqin Performance Analyst

Preqin’s Performance Benchmark module is available 
free to industry professionals. To sign up for this free 
private equity benchmark service please visit: 

www.preqin.com/benchmarks

Preqin’s Performance Monitor is the industry’s most 
extensive source of net to LP private equity fund 
performance, with full metrics for over 5,100 named 
vehicles. In terms of capital raised, Performance Analyst 
contains data for over 70% of all funds raised historically.

www.preqin.com/pm

Data Source:

Performance Performance Spotlight: Venture Funds

Source: Preqin

Fig. 3: Venture Funds - Mean IRR and Standard Deviation of IRRs by Vintage Year
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Preqin Investor Intelligence Database

Preqin’s Investor Intelligence database currently monitors 
2,167 global investors in venture funds of all types from 
early stage through to expansion and late stage vehicles. 
In total, these investors are managing approximately $1.7 
trillion in private equity assets.

www.preqin.com/ii

Data Source:

Of the venture investors tracked by Preqin, 
just under half (49%) are based in North 
America, almost a third (32%) are based in 
Europe and the remaining 19% are based 
in Asia and Rest of World.

Investor Intelligence monitors a broad 
range of investors in venture funds. Some 
20 different LP types make up Preqin’s 
venture investor universe, including fund 
of funds managers, public pension funds, 
private sector pension funds, endowment 
plans, foundations, family offi ces, banks, 
investment companies and sovereign 
wealth funds, amongst others. 

Fig. 1 shows that public pension funds 
and fund of funds managers represent the 
highest proportion of venture investors, 
each accounting for 12% of the investor 
community.

A number of US-based public pension 
funds include venture fund investments 
as part of a diverse portfolio of private 
equity fund interests. One such investor 
is Indiana State Teachers’ Retirement 
Fund (TRF). The $4.2 billion pension fund 
has 7.2% of its overall assets allocated 

to private equity funds, of which 22% 
is invested in venture and early stage 
vehicles. It has made commitments to a 
number of venture funds currently raising 
or that have reached a fi nal close in the 
last six months, including a $5 million 
commitment to California-based Opus 
Capital II, which is currently on the road 
seeking capital. Opus Capital Partners’ 
fund is targeting $250 million to invest in 
early stage internet, software, networking 
and semiconductor companies in the US 
and Israel. TRF also allocated $13 million 
to Forbion Capital Partners’ recently 
closed Forbion Venture Fund II, which is 
targeting investments in the life sciences 
sector in Europe and the US. TRF is 
included in Fig. 2, which lists 15 notable 
investors in venture funds that have closed 
in the last six months.

As demonstrated in other sections of 
this special report, venture has seen real 
growth in Asia. A signifi cant proportion 
of capital for Asian funds is coming from 
domestic investors such as China-based 
Suzhou Ventures Group, which is focused 
on investing solely in domestic venture 
opportunities. The CNY 6 billion fund 

of funds manager is currently raising 
its latest venture-focused vehicle, SIP 
Venture Capital Fund of Funds II, which 
is targeting overall commitments of CNY 
5 billion. Suzhou Ventures Group tends 
to focus on investments in start-up and 
early stage growth funds, mainly in the IT, 
bio-medicine, energy and environmental 
protection fi elds, but the fi rm aims to 
create a diverse portfolio and will consider 
opportunities in all sectors and across all 
venture stages.

Emma Dineen takes a look at the current venture capital investor universe using data from Preqin’s 
Investor Intelligence Database

Investor Spotlight: Venture Funds

Investors Investor Spotlight: Investors in Venture Funds

Source: Preqin

Fig. 1: Make-up of Venture Investor Universe by Type

Download Data

http://www.preqin.com/go.aspx?lid=1319
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Investor Investor 
Type City

Assets under 
Management 

($bn)

PE 
Allocation

 ($bn)

Proportion of 
PE Portfolio in 

Venture Funds (%)

Recent Venture Funds 
Invested In

Alaska Retirement 
Management Board

Public 
Pension Fund Juneau 13 1 27% Battery Ventures IX; Oak Investment 

Partners XIII
California Public Employees' 
Retirement System 
(CalPERS)

Public 
Pension Fund Sacramento 205 30 16%

CalCEF Angel Fund; Chrysalix 
Energy III; Rembrandt Venture 
Partners II

Credit Suisse Customized 
Fund Investment Group

Fund of 
Funds 
Manager

New York 25 25 N/A Chrysalix Energy III; Early Stage 
Partners Fund II

European Investment Fund
Fund of 
Funds 
Manager

Luxembourg 5 5 N/A

Chalmers Innovation Seed Fund AB; 
Forbion Venture Fund II; Leapfrog 
Microfi nance Inclusion Fund; WHEB 
Ventures Private Equity Fund II

European Regional 
Development Fund

Government 
Agency London 4 N/A N/A Brandenburg Früphasen Fonds; 

Exceed - Midlands Advantage Fund
Indiana State Teachers' 
Retirement Fund

Public 
Pension Fund Indianapolis 4 0.3 22% DCM VI; Forbion Venture Fund II; 

Oak Investment Partners XIII
International Finance 
Corporation (IFC)

Government 
Agency Washington N/A 3 N/A Bancroft III; Ignia Fund I; Leapfrog 

Microfi nance Inclusion Fund
Los Angeles Fire and Police 
Pension System

Public 
Pension Fund Los Angeles 12 1 15% DCM VI; Drug Royalty II; NGN 

BioMed Opportunity Fund II
Massachusetts Pension 
Reserves Investment 
Management Board

Public 
Pension Fund Boston 44 4 15%

Battery Ventures IX; Polaris Venture 
Partners VI; Rembrandt Venture 
Partners II; SV Life Sciences Fund V

Omidyar Network Investment 
Company Redwood City 0.2 0.01 100% Ignia Fund I; Leapfrog Microfi nance 

Inclusion Fund
San Francisco City & County 
Employees' Retirement 
System

Public 
Pension Fund San Francisco 13 1.7 17% DCM VI; Polaris Venture Partners VI

Small Industries 
Development Bank of India

Investment 
Bank Lucknow 7 0.1 N/A SME Growth Fund II

Soros Economic 
Development Fund Foundation New York 0.1 N/A 100% Ignia Fund I; Leapfrog Microfi nance 

Inclusion Fund
State of Wisconsin 
Investment Board

Public 
Pension Fund Madison 78 4 7% Drug Royalty II; Oak Investment 

Partners XIII
Source: Preqin

Fig. 2: Notable Investors in Recently Closed Venture Funds

Investors Investor Spotlight: Investors in Venture Funds
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Fund Manager Target Size 
(mn) Fund Focus

AVIC Fund of China CCB International Asset Management 20,000 CNY China

Suzhou Venture Capital Fund China Development Bank 15,000 CNY China

Huarong Yufu Fund China Huarong Asset Management Corp 10,000 CNY Greater China
Guosheng CLSA (Shanghai) Industrial Investment 
Management Co. CLSA Capital Partners 10,000 CNY China

KIPCO Opportunity Fund Kuwait Projects Co. 1,000 USD MENA
Millennium Private Equity Media & 
Telecommunication Millennium Private Equity 1,000 USD MENA

Sequoia Capital 2010 Sequoia Capital 1,000 USD China, US

Robeco TEDA Sustainable Private Equity Fund SAM Private Equity 6,000 CNY Global

CITIC China Fund CITIC Private Equity Funds Management 800 USD China

KKR China Growth Fund Kohlberg Kravis Roberts 800 USD Greater China
Source: Preqin

Source: Preqin

Fig. 2: Final Close Barometer

Funds on the 
Road

North 
America Europe RoW Total

Number of 
Funds 158 96 213 467

Aggregate 
Target ($bn) 27 12 51 90

Average Size 
($mn) 173 128 239 194

 Fig. 1: Venture Funds on the Road

Source: Preqin

Recently Closed Venture Funds

Institutional Venture Partners XIII 
Manager: Institutional Venture Partners
Target Size (mn): 600 USD
Closings: Final Close: 750 USD (Jun-2010)
Geographic Focus: US
Industry Focus: Communications, IT, Internet, Digital Media, 
Wireless

ECP Africa Fund III
Manager: Emerging Capital Partners
Target Size (mn): 1000 USD
Closings: First Close: 307 USD (Jul-08), Second Close: 438 USD 
(Nov-08), Third Close:  450 USD (Feb-09), Final Close:  613 USD 
(Jul-10)
Geographic Focus: Africa
Industry Focus: Telecoms, Consumer Products, Financial 
Services, Oil & Gas, Mining, Insurance
Placement Agent: Merrill Lynch Private Equity Placements Group

Law Firm: White & Case
Sample Investors: Africa Reinsurance Corporation, African 
Development Bank, AP Pension, CDC Group, International Finance 
Corporation (IFC), Overseas Private Investment Corporation, South 
Suez Capital, Swedfund

SV Life Sciences Fund V
Manager: SV Life Sciences
Target Size (mn): 400 USD
Closings: Final Close:  523 USD (Jun-10)
Geographic Focus: North America, Europe
Industry Focus: Pharmaceuticals, Healthcare, Life 
Sciences, Biotechnology, Healthcare IT
Placement Agent: Not Used
Law Firm: Proskauer Rose
Sample Investor: Massachusetts Pension Reserves Investment 
Management Board

Download Data

Fig. 3: Signifi cant Venture Funds on the Road

Fundraising Spotlight: Venture Funds

Fundraising Fundraising Spotlight: Venture Funds

http://www.preqin.com/go.aspx?lid=1319
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Source: Preqin

Fig. 2: Final Close Barometer

Fundraising Spotlight: Buyout Funds

Download Data

Fundraising Fundraising Spotlight: Buyout Funds

Funds on the 
Road

North 
America Europe RoW Total

Number of 
Funds 95 35 61 191

Aggregate 
Target ($bn) 51 20 32 103

Average Size 
($mn) 537 571 525 539

 Fig. 1: Buyout Funds on the Road

Source: Preqin

Fund Manager Target Size 
(mn) Fund Focus

BC European Cap IX BC Partners 6,000 EUR Europe

Golder Thoma Cressey Rauner X GTCR 3,000 USD US

Metalmark Capital Partners Fund II Metalmark Capital 3,000 USD US

China Cultural Industry Investment Fund BOCI Private Equity 20,000 CNY China

GP Capital China International Capital Corporation Private 
Equity 20,000 CNY China

Lion Capital Fund III Lion Capital 2,000 EUR North America, Europe

Trident Fund V Stone Point Capital 2,250 USD North America, Europe

Abraaj Buyout Fund IV Abraaj Capital 2,000 USD MENA

Aquiline Financial Services Fund II Aquiline Capital Partners 2,000 USD North America, Europe

Abraaj Buyout Fund IV Abraaj Capital 2,000 USD MENA

Source: Preqin

Fig. 3: Signifi cant Buyout Funds on the Road

Recently Closed Buyout Funds

Blackstone Capital Partners VI
Manager: Blackstone
Target Size (mn): 15,000 USD 
Closings (mn): First Close: 7,101 USD (Jul-2008), Second Close: 
8,718 USD (Jun-2009), Third Close: 8,800 USD (Aug-2009),  Final 
Close: 13,500 USD (Jul-2010)
Geographic Focus: North America, Europe, Global
Industry Focus: Any
Law Firm: Simpson, Thacher and Bartlett
Placement Agent : Park Hill Group
Sample Investors: Alaska Permanent Fund Corporation, Alberta 
Investment Management Corporation 

Madison Dearborn Capital Partners VI
Manager: Madison Dearborn
Target Size (mn): 7,500 USD
Closings (mn): First Close: 3,100 USD (Apr-2008), Second Close: 
3,200 USD (Oct-2008), Final Close: 4,100 USD (May-2010)

Geographic Focus: North America
Industry Focus: Any
Sample Investors: Conversus Asset Management, Daniels Fund, 
Grupo Guayacán, Harvard Management Company, 

Navis Asia Fund VI
Manager: Navis Capital Partners
Target Size (mn): 1,000 USD 
Hard Cap (mn): 1,250 USD
Closings (mn): First Close: 360 USD (Jun-2009), Second Close: 
450 USD (Jul-2009), Third Close: 776 USD (Mar-2010), Fourth 
Close: 1,070 USD (Jun-2010), Final Close: 1,200 USD (Sep-2010)
Geographic Focus: Australia, Hong Kong, India
Industry Focus: Any
Law Firm: Debevoise & Plimpton
Placement Agent: Campbell Lutyens
Sample Investors: Employees’ Retirement System of Texas, 
Partners Group, Princess Private Equity Holding

http://www.preqin.com/go.aspx?lid=1319
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Source: Preqin

Fig. 1: Breakdown of Secondary Market Buyers Interested in 
Venture Funds by Type

Source: Preqin

Fig. 2: Breakdown of Secondary Market Buyers Interested in 
Venture Funds by Location

Secondaries News

Secondaries Spotlight

Secondaries Secondaries Spotlight

According to Preqin’s unique pricing model, a $10,000,000 commitment to the median 2005 venture fund - which would have called 

$8 mn and has a reported net asset value (NAV) of $6.5 mn - would today fetch $5 mn on the secondary market, or approximately 

78% of its NAV.

Committed Advisors has held a fi rst close on its maiden 
secondaries fund.
Committed Advisors launched the dedicated secondaries fund 
earlier this year, which has now held a fi rst close with EUR 150 
million in commitments. The vehicle has a target of EUR 250-300 
million and will primarily seek to purchase stakes in private equity 
mid-market funds. It will look for deals ranging in size from EUR 
5 million to EUR 70 million, initially targeting stakes in GPs with 
which it already has relationships. It will mainly focus on the US 
and Europe, but will also look for Asian fund stakes. Committed 
Advisors was formed by Daniel Benin and Barthelemy de Beaupuy 
after their departure from AXA Private Equity in 2009.

Teachers’ Retirement System of the State of Illinois may sell 
private equity fund stakes as part of a portfolio overhaul.
The USD 33.7 billion retirement system has enlisted the help of its 
consultant, PCG Asset Management, to assist in rebalancing its 
portfolio and increasing its exposure to other areas of interest. The 
pension fund is reviewing its older private equity fund investments, 
which is likely to result in it selling a number of fund stakes on 
the secondary market as part of its rebalancing strategy. It is also 
interested in making secondary market purchases a more 
signifi cant part of its private equity investment strategy. PCG 
Asset Management, its private equity consultant of three 
years, will be assisting in all areas of the portfolio revamp.

Of the institutional investors stating secondary market 
buying preferences, 22% express an interest in purchasing 
interests in venture funds, including early stage, late stage 
and expansion vehicles. Fig. 1 shows the breakdown of the 
institutional investors with an interest in venture funds by 
fi rm type. Insurance companies are keen to gain exposure to 
venture funds through secondary market investments, as they 
comprise of 19% of the non-traditional buyers looking to buy 
venture fund interests.

Fig. 2 provides a breakdown of the locations of institutional 
investors seeking venture fund stakes via the secondary 
market. European institutions show the most interest for 
venture funds, comprising of 55% of institutional investors 
with a preference for purchasing venture fund stakes. North 
American institutions make up 39% of the institutional investors 
seeking venture opportunities on the secondary market.

Data Source: Preqin Secondary Market Monitor

Secondary Market Monitor (SMM) is a service available free of charge to accredited LPs. The service enables LPs to obtain 
indicative pricing indications on all or part of their private equity and private equity real estate portfolios. 

www.preqin.com/smm
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                 Deals Deals Spotlight: Growth Capital

Growth capital plays a prominent role in 
the private equity industry, with growth 
fi nancings making up 21% of private 
equity deals during the year to date.  
Preqin data shows that since Q1 2007, 
the aggregate value of growth capital 
investments peaked at USD 5.3 billion 
in Q3 2007. Notable growth equity 
investments that occurred in this quarter 
include New Mountain’s growth capital 
investment in Oakleaf Global Holdings 
and Blackstone Group’s minority growth 
investment in Stiefel Laboratories. 
However, with the onset of the fi nancial 
crisis, growth capital investments ground 
almost to a halt during late 2008 and 
early 2009, hitting a low of 38 deals 
valued at USD 600 million in the fi rst 
quarter of 2009. Since then, growth equity 
investment activity has gradually picked 
up and stabilised, with the third quarter 
of 2010 to date having seen 87 growth 
capital deals completed valued at USD 
2.9 billion, indicating that the number and 
value of growth capital investments has 
recovered to similar levels seen during the 
pre-fi nancial crisis era. 

Whilst growth capital makes up over 
a fi fth of all private equity deals, the 

investment type accounts for only 7% of 
the aggregate USD 129bn in private equity 
investments announced during 2010 to 
date, with the majority of capital during 
this period unsurprisingly being accounted 
for by leveraged buyouts, with LBOs 
accounting for 56% of the value of private 
equity deals globally in 2010 YTD. 
Growth capital investments encompass 
a range of industries, with the energy & 
utilities industry being the most prominent 
industry sector for growth investments by 
aggregate deal value.  This industry sector 
encompasses such areas as renewable 
energy, clean technology and energy, 
and accounts for 26% of the global value 
of growth investments in 2010 YTD. 
Other signifi cant industries for growth 
fi nancings include business services 
(which encompasses fi nancial services), 
consumer & retail, industrials and the IT 
sector.

Notable growth capital investments 
in 2010 YTD include the $389mn 
investments in China-based RedStar 
Macalline by Warburg Pincus, CITIC 
Private Equity and BOC International, 
and the $250mn investment in Authentic 
Brands Group by Leonard Green & 

Partners and Knight’s Bridge Capital 
Partners, which will be used to fund will 
be used to fund the growth of Authentic 
Brands Group’s global brand licensing.  
In addition, deals such as the $300mn 
investment in telecoms infrastructure fi rm 
TowerVision by Quadrangle Capital are a 
commonplace occurrence, with traditional 
buyout and growth fund managers 
investing equity fi nancing in energy and 
infrastructure companies to fuel their 
growth.

Manuel Carvalho and Kouji Sonobe consider the importance of the growth capital sector as 
part of the wider private equity universe

Growth Capital
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Fig. 2: Number and Aggregate Value of Growth Capital Deals by 
Investor Type 2010 YTD
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Fig. 1: Number and Aggregate Value of Growth Capital Deals 
Globally: Q1 2007 - Q3 2010 (QTD)
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Preqin Deals Analyst

Included as part of Preqin’s integrated 360° online private equity 
database, or available as a separate module, Deals Analyst 
provides detailed and extensive information on private equity 
backed buyout deals globally.  

The product has in-depth data for over 14,000 buyout deals 
across the globe, including 1,900 growth capital deals globally.

www.preqin.com/deals

Data Source:

Name Location Deal Value 
(mn) Date Buyer Industry

RedStar Macalline China USD 381 Jun-10 BOC International, CITIC Private Equity 
Funds Management, Warburg Pincus Consumer & Retail

TowerVision India USD 300 Feb-10 Quadrangle Group Telecoms 
Infrastructure

Authentic Brands Group Canada USD 250 Jun-10 Knight’s Bridge Capital Partners, 
Leonard Green & Partners Media

Markit Netherlands USD 250 Jan-10 General Atlantic Financial Services

AerSale US USD 250 Jan-10 Leonard Green & Partners Aerospace

CRT Capital Group US USD 225 Sep-10 Aquiline Capital Partners Financial Services

Amalgamated Bean Coffee 
Trading Co. India USD 200 Mar-10

Kohlberg Kravis Roberts, New Silk 
Route, Standard Chartered Private 
Equity

Coffee Manufacturing

Refresco Netherlands EUR 84 Mar-10 3i Beverages

Archimedes Pharma UK GBP 65 Mar-10 Novo Ventures, Warburg Pincus Pharmaceuticals

Avast Software Czech Republic USD 100 Aug-10 Summit Partners Software

Source: Preqin

Fig. 4: Notable Growth Capital Investments 2010 YTD

                 Deals Deals Spotlight: Growth Capital

Source: Preqin

Fig. 3: Breakdown of Number and Value of Global Growth 
Capital Investments by Industry: 2010 YTD
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Conferences

Conferences Spotlight: 
Forthcoming Events

Conference Dates Location Organizer

African Investor Index Series Summit 17 September 2010 New York African Investor
Alternative Investments Summit 21 - 22 September 2010 San Diego IMN
Investing in Distressed Debt 2010 22 - 23 September 2010 London IIR
PEI Turkey Forum 22 - 23 September 2010 Istanbul PEI Media
6th Global Forum on Investing in Distressed 
Debt 22 - 24 September 2010 New York IQPC

Family Offi ce Wealth Conference 26 - 28 September 2010 Laguna Beach Institutional Investor
SuperReturn Asia 27 - 30 September 2010 Hong Kong ICBI
The Private Company Stock Conference 27-Sep-10 Silicon Valley DealFlow Media
Private Equity Analyst Conference 2010 28 - 29 September 2010 New York Dow Jones Events
Private Equity Series 28 - 29 September 2010 London IIR
PE Investor Relations - Best Practices for 
Keeping LPs Happy 30-Sep-10 New York Capital Roundtable

CEE Private Equity 2010 30-Sep-10 Warsaw EastEuro Link
Fund Forum Middle East 2010 3 - 6 October 2010 Bahrain ICBI

Cleantech Forum New York: 
Developing the Winning Financial Models in 

Cleantech
Date: 11-13 October 2010
Location: Grand Hyatt, New York 
Organiser:Cleantech Group

Join Preqin and 500+ cleantech investors and innovators for 
the fl agship clean technology conference in New York focusing 
on developing new scalable fi nancial models  across key clean 
technology resource-effi ciency categories: energy effi ciency, 
transportation, smart grid, and water, among others.  Dozens of 
expert speakers, top-tier keynotes and a full networking friendly 
agenda.

Information: http://info.cleantech.com/NY_Preqin.html
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Date: 6 October 2010 
Location: New York
Organiser: iGlobal Forum 

iGlobal Forum’s Alternative Investments Summit will explore the 
opportunities that exist for institutional investors in private equity, hedge 
funds, managed futures, real estate, and infrastructure funds as they 
prepare to realize returns in the new economic paradigm and changing 
asset structures. The Summit will gather investment offi cers and trustees of 
large pension funds, endowments, foundations, and insurance companies 
as well as leading hedge funds, private equity funds, managed futures, real 
estate, infrastructure, or structured debt funds.  iGlobal Forum’s Alternative 
Investment Summit will present an opportunity of a full day of networking, 
panel discussions, and insightful presentations from the country’s leading 
fund managers and institutional investors.

Information:  www.iglobalforum.com/alternatives 

Alternative Investments Summit 2010:
 Rethinking Diversifi cation

Date: 30 September 2010
Location: Le Meridien Bristol Hotel, Warsaw
Organiser: EastEuro Link 

Building on the success of last year’s event and our recent 
Istanbul PE event, CEE PE 2010 will provide an outlook for the 
CEE PE market. Using specifi c country examples, this event will 
analyse the market potential for PE investment with a view to 
outlining the best opportunities in 2010/11.

Information: 
www.easteurolink.co.uk/cee-private-equity

CEE Private Equity

Date: 18 - 20 October 2010 
Location: The Fairmont Hotel, Bab Al Bahr, Abu Dhabi
Organiser: ICBI 

Super Return Middle East 2010 tackles the hard questions about 
the challenges the industry faces head on. Included in the agenda 
are two panels of regional investors, a formal debate between 
regional thought-leaders, and an increased focus on the key 
regions of Saudi Arabia, Turkey, Egypt & North Africa. 

Information: 
www.icbi-events.com/KR2249PREWEB 
 

Super Return Middle East 2010
Date: 18 - 20 October 2010
Location: Claridge’s Hotel, London, UK
Organiser: Adam Smith Conferences

Alternative Investment Forum Russia & CIS 2010 brings senior 
decision makers from top-tier hedge funds, leading funds 
of funds, and major institutional investors to discuss alpha 
generation potential in Russia, Ukraine, Kazakhstan and other 
former Soviet Union countries.

Information: 
/www.adamsmithconferences.com/xrc36mpran

Alternative Investment Forum: Russia & CIS

Conferences

Date: 19 - 20 October 2010 
Location: Ho Chi Minh City, Viet Nam
Organiser: Thunderbird School of Global 
Management  

Titled “Maximizing Return Through Southeast Asian 
Partnerships,” the program will allow you to discover new limited 
partnerships; learn of the latest trends & opportunities in this 
enormous market; network with top private capital investors to 
build your business; gain fresh insights into the Southeast Asian 
capital markets; and establish key relationship with industry 
leaders.

Information: www.thunderbird.edu/TPEC-VN 

 

Southeast Asia Private Equity Investing CEE Private Equity
Date: 2 - 3 November
Location: London 
Organiser: IRR Events 

IIR’s 4th Annual Private Equity CEE Conference brings together 
an exceptional panel of Private Equity Professionals, with 
contributions from some of the leading Limited Partners investing 
in the region.

Information:
/www.informaglobalevents.com/KM2550PES1
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News

Philips Corporate Technologies 
(Philips) is to restart its private equity 
program.
Philips Corporate Technologies has 
agreed to be a cornerstone investor in 
Gilde Healthcare III, a recently launched 
venture stage healthcare vehicle seeking 
investments in Europe. Philips will take 
a minority position in the fund and, 
although it has not formalized the amount 
it will commit, it will not commit more 
than 50% of the fund’s EUR 200 million 
target. Philips has historically invested 
occasionally in the asset class and is 
looking to increase its exposure going 
forward. It has not set a specifi c strategy 
for any further private equity investments 
at the current time.

Pomona Capital has hired a new vice 
president in Asia.
The USD 6.1 billion private equity fund of 
funds manager, has hired Katrina Cokeng 
to join its Asia investments team. Ms 
Cokeng, who begins her role at Pomona 
from next month, joins from global 
management consulting fi rm McKinsey 
& Co where she worked for four years 
providing support for numerous private 
equity acquisitions in Asia. Ms Cokeng 
will be involved with analysis of primary 
and secondary investment opportunities 
at Pomona Capital. Pomona Capital 
invests in venture capital, secondaries, 
distressed private equity, mezzanine and 
buyout funds focusing on the European, 
US and Asian markets, including emerging 
markets.

Six Group Pension Fund has yet to 
reach its target allocation to private 
equity.
The CHF 1 billion private sector pension 
fund was established following the merger 
of Telekurs Group, SWX Group and SIS 
Group in 2008. It has a target allocation 
to private equity of 5% of total assets and 
is planning to commit between CHF 2 
million and CHF 10 million over the next 
12 months. It mainly invests in European-
based funds of funds and currently has 

about 2% of total assets allocated to 
private equity investments.

SL Capital Partners plans to invest in 
Europe and North America through two 
new funds of funds.
The Edinburgh-based fi rm is raising capital 
for two fund of funds vehicles that will 
target small to lower mid-market buyout 
funds. SL Capital European Smaller Fund 
aims to raise EUR 300 million while SL 
Capital North American Smaller Fund has 
a target of USD 200 million. Each fund 
will look to make 20-25 investments. SL 
Capital Partners is currently in the process 
of closing its most recent Europe-focused 
vehicle, European Strategic Partners 2008, 
which held an eighth interim close on EUR 
690 million in June. It is expected to close 
shortly with commitments totalling EUR 
700 million.

Private Equity Funds Research and 
Investments Co (PEFR&I) is planning 
to make up to fi ve commitments in the 
next year.
The Tokyo-based fund of funds manager 
closed its fi rst vehicle in July after securing 
commitments of USD 126 million. PEFRI 
Asia PEF I seeks opportunities in Asia and 
Australasia, typically committing USD 5-20 
million to each fund. It intends to commit 
USD 24-40 million to three to fi ve funds 
during the next 12 months. PEFR&I has a 
primary focus on buyout and growth capital 
funds and will opportunistically invest in 
venture vehicles. Its maiden fund of funds 
held two interim closes in 2009 and has 
already made several commitments.

Capvent is planning to establish a 
presence in China.
The USD 2.2 billion fund of funds manager 
expects to open an offi ce in Shanghai in 
the coming months. The Chinese city will 
provide an additional base for the fi rm 
as it invests capital raised through a new 
Asia-focused fund, which commenced 
fundraising earlier this year and has a 
target of USD 400 million. Capvent already 
has three offi ces in India and in June it 

closed a USD 72 million vehicle targeting 
opportunities in the country. The Zurich-
headquartered fi rm is also raising capital 
for a Europe-focused fund of funds. The 
recently launched Capvent European 
MidMarket Opportunities Fund is targeting 
EUR 400 million. Capvent’s New York 
offi ce will be closed this month as its US 
base moves to Chicago.

Suzhou Ventures Group plans to 
commit up to CNY 1 billion over the 
next year.
The China-based fi rm is close to 
completing fundraising for its second 
fund of funds, which could be up to CNY 
5 billion in size. It expects to close SIP 
Venture Capital Fund of Funds II within 
the next month or so and will aim to make 
commitments to four or fi ve funds over 
the next 12 months. Suzhou Ventures 
Group typically participates in funds 
targeting start-up and early stage growth 
opportunities, but the fi rm seeks to create 
a diversifi ed portfolio and will consider 
funds investing across all venture stages 
and in various sectors. Suzhou Ventures 
Group’s fi rst fund of funds is now fully 
committed having invested CNY 1 billion 
across 16 venture capital funds.

Investor News


